
IBISWorld.com 1-800-330-3772 info@IBISWorld.com

  INDUSTRY REPORT 33392CA

Forklift & Conveyor Manufacturing in
Canada

Heavy lifting: Industry revenue is expected to rise as housing starts and industrial
capacity utilization experience growth

Shawn McGrath  |  May 2021



Forklift & Conveyor Manufacturing in Canada May 2021

2 IBISWorld.com

Contents
COVID-19 (Coronavirus) Impact Update.............................3

ABOUT THIS INDUSTRY.................................. 5

Industry Definition................................................................5
Major Players...................................................................... 5
Main Activities..................................................................... 5
Supply Chain....................................................................... 6

INDUSTRY AT A GLANCE................................ 7

Executive Summary............................................................ 9

INDUSTRY PERFORMANCE..........................10

Key External Drivers.........................................................10
Current Performance........................................................11

INDUSTRY OUTLOOK.................................... 14

Outlook.............................................................................. 14
Industry Life Cycle............................................................. 16

PRODUCTS & MARKETS............................... 17

Supply Chain..................................................................... 17
Products & Services.......................................................... 17
Demand Determinants...................................................... 18
Major Markets....................................................................19
International Trade............................................................ 21
Business Locations........................................................... 22

COMPETITIVE LANDSCAPE.......................... 24

Market Share Concentration............................................. 24
Key Success Factors........................................................24
Cost Structure Benchmarks............................................. 25
Basis of Competition......................................................... 28
Barriers to Entry............................................................... 28
Industry Globalization........................................................29

MAJOR COMPANIES...................................... 31

Major Players.................................................................... 31
Other Companies.............................................................. 33

OPERATING CONDITIONS............................ 34

Capital Intensity................................................................. 34
Technology & Systems......................................................35
Revenue Volatility..............................................................36
Regulation & Policy........................................................... 36
Industry Assistance........................................................... 37

KEY STATISTICS............................................ 38

Industry Data..................................................................... 38
Annual Change..................................................................38
Key Ratios......................................................................... 38

ADDITIONAL RESOURCES............................39

Additional Resources........................................................ 39
Industry Jargon..................................................................39
Glossary............................................................................ 39



Forklift & Conveyor Manufacturing in Canada May 2021

3 IBISWorld.com

COVID-19
(Coronavirus)
Impact Update

IBISWorld's analysts constantly monitor the industry impacts of current events in real-time – here is an update of
how this industry is likely to be impacted as a result of the global COVID-19 pandemic:

• The Forklift and Conveyor Manufacturing industry in Canada relies heavily on exports and suffers from a high
degree of import penetration. As manufacturing activity slows, import penetration will decrease, but this will likely be
offset by a lack of demand for exports and revenue will decline. For more detail, please see the Industry
Globalization chapter.

• Industry profit reached a low in 2020 amid the high levels of economic uncertainty due to the COVID-19
(coronavirus) pandemic. For more detail, please see the Cost Structure Benchmarks chapter.

• The industry's level of competition is forecast to grow as a result of the coronavirus pandemic. Falling demand will
result in companies competing more firecely for the remaining revenue opportunities. For more detail, please see
the Basis of Competition chapter.
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About IBISWorld
IBISWorld specializes in industry research with coverage on thousands of global industries. Our comprehensive data and in-depth analysis help
businesses of all types gain quick and actionable insights on industries around the world. Busy professionals can spend less time researching
and preparing for meetings, and more time focused on making strategic business decisions that benefit you, your company and your clients. We
offer research on industries in the US, Canada, Australia, New Zealand, Germany, the UK, Ireland, China and Mexico, as well as industries that
are truly global in nature.
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About This Industry
Industry Definition This industry manufactures equipment used to lift or move materials or people. Major products include forklifts and

industrial trucks; escalators and elevators; conveyor belts, hoists, winches, cranes and monorail systems; and
related parts, attachments and equipment.

Major Players Linamar

ThyssenKrupp AG

Main Activities The primary activities of this industry are:

Industrial truck, tractor, trailer and stacker machinery manufacturing

Overhead travelling crane, hoist and monorail system manufacturing

Conveyor and conveying equipment manufacturing

Elevator and moving-stairway manufacturing

The major products and services in this industry are:

Forklifts and industrial trucks, trailers and stackers

Overhead cranes, hoists and monorail systems

Conveyors and conveying equipment

Elevators and moving stairways
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Supply Chain

SIMILAR INDUSTRIES

Tractors & Agricultural Machinery
Manufacturing in Canada

Construction Machinery
Manufacturing in Canada

Engine & Turbine Manufacturing
in Canada

Power Tools & Other General-
Purpose Machinery Manufacturing
in Canada

Truck, Trailer & Motor Home
Manufacturing in Canada

     

     

RELATED INTERNATIONAL INDUSTRIES

Forklift & Conveyor Manufacturing
in the US

Automated Guided Vehicle
Manufacturing

Overhead Crane Manufacturing Forklift Manufacturing

Aerial Work Platform
Manufacturing

Conveyor and Crane
Manufacturing in Australia

Lifting & Handling Equipment
Manufacturing in the UK

Stair Lift Manufacturing
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Industry at a Glance
Key Statistics

$4.5bn
Revenue

Annual Growth

2016–2021

3.2%

Annual Growth

2021–2026

2.1%

Annual Growth

2016–2026

 

$318.9m
Profit

Annual Growth

2016–2021

-3.8%

  Annual Growth

2016–2021

 

7.1%
Profit Margin

Annual Growth

2016–2021

-3.0pp

  Annual Growth

2016–2021

 

430
Businesses

Annual Growth

2016–2021

-2.2%

Annual Growth

2021–2026

-0.6%

Annual Growth

2016–2026

 

12,849
Employment

Annual Growth

2016–2021

3.0%

Annual Growth

2021–2026

1.6%

Annual Growth

2016–2026

 

$830.7m
Wages

Annual Growth

2016–2021

2.6%

Annual Growth

2021–2026

1.7%

Annual Growth

2016–2026

Key External Drivers % = 2016–21 Annual Growth

1.1%
Demand from transportation and
warehousing

2.6pp
Industrial capacity utilization

-1.1%
Value of nonresidential
construction

6.6%
Housing starts

1.5%
Canadian effective exchange rate
index

 
Industry Structure

POSITIVE IMPACT

  Capital Intensity
Low   Concentration

Low

  Regulation & Policy
Light / Steady

MIXED IMPACT

  Life Cycle
Mature   Revenue Volatility

Medium

  Industry Assistance
Medium / Steady   Technology Change

Medium

  Competition
Medium / Steady

NEGATIVE IMPACT

  Barriers to Entry
Low / Steady   Industry Globalization

High / Steady

 

Key Trends

 Industry manufacturers rely on foreign demand, particularly
from the United States

 Growth in the Canadian manufacturing sector has slowed in
recent years

 Heightened competition has led to falling industry
participation in Canada

 Industry exports are forecast to decline while the value of
imports is projected to rise

 Industry demand is shaped by the vitality of its downstream
markets

 Slow revenue growth will likely prompt companies to close
inefficient facilities

 Industrial capacity utilization and housing starts have
declined, constraining growth
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Products & Services Segmentation

 
Major Players SWOT

STRENGTHS

  Low Product/Service Concentration

  Low Capital Requirements

   

WEAKNESSES

  Low & Steady Barriers to Entry

  High Imports

  Low Profit vs. Sector Average

  High Customer Class Concentration

  Low Revenue per Employee

   

OPPORTUNITIES

  High Revenue Growth (2016-2021)

  High Revenue Growth (2021-2026)

  High Performance Drivers

  Canadian effective exchange rate index

   

THREATS

  Low Revenue Growth (2005-2021)

  Low Outlier Growth

  Value of nonresidential construction
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Executive Summary Heavy lifting: Industry revenue is expected to rise as housing starts and
industrial capacity utilization experience growth

The Forklift and Conveyor Manufacturing industry in Canada is largely driven by foreign demand for Canadian
goods, particularly from the United States. Overall, exports account for over 60.0% of industry revenue. Moreover,
the United States consistently represents more than 75.0% of all industry exports. Thus, United States trends in the
industry's key downstream markets of manufacturing, construction and warehousing largely influences the industry.
Therefore, the Canadian effective exchange rate (CEER) index, which measures the strength of the Canadian dollar
against the currencies of the country's major trading partners, has a significant effect on industry operations. The
CEER index is anticipated to fall over the five years to 2021, rendering Canadian-made products more affordable
overseas. As a result, IBISWorld projects industry revenue will grow an annualized 3.2% to $4.5 billion over the five
years to 2021. This includes revenue growth of 3.7% in 2021 alone, as the economy begins to recover from the
COVID-19 (coronavirus) pandemic. However, profit has fallen over the past five years due to the pandemic.

Various downstream industries drive demand for this industry's diverse product lines. Nonresidential construction
companies purchase travelling cranes and hoist systems. Warehousing companies largely drive the need for
forklifts, while freight, mining and manufacturing industries account for most demand for conveyor systems. In
Canada, performance in these markets has been mixed, as transportation and manufacturing have performed
better, while commercial construction and mining has struggled over the past five years. However, domestic industry
operators have benefited from more steady demand in United States markets, as the value of exports has increased
for most of the current period prior to a sharp decline over 2020 related to the pandemic.

Industry revenue is expected to grow more slowly over the five years to 2026, as housing starts and industrial
capacity utilization are expected to experience middling growth. In Canada, demand from nonresidential
construction is anticipated to improve and is expected to offset those declines, along with general economic
recovery from the coronavirus pandemic. Additionally, the CEER index is forecast to increase, which will likely make
Canadian goods less competitive globally. As a result, IBISWorld expects industry revenue to increase an
annualized 2.1% to $5.0 billion over the five years to 2026.
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Industry Performance

Key External
Drivers

Canadian effective exchange rate index

The Canadian effective exchange rate (CEER) index measures the strength of the Canadian dollar compared with
the currencies of Canada's primary trading partners. Trade features prominently in this industry and exchange rates
can have a significant effect on domestic and foreign purchases. When the CEER index increases, Canadian-made
exports are more expensive in foreign markets, while imported goods are more attractive to Canadian buyers. The
CEER index is expected to increase in 2021, posing a potential threat to the industry.

 

Industrial capacity utilization

Manufacturers, particularly those in the automotive sector, use conveyor belts and forklift equipment to produce
goods. When industrial output increases, as measured by industrial capacity utilization, manufacturers must expand
their production lines, increasing demand for new or replacement conveyor belts and forklift equipment. Industrial
capacity utilization is expected to grow in 2021, representing a potential opportunity for the industry.

 

Value of nonresidential construction

Office, retail, industrial, hotel, airport and seaport building activity affects demand for aerial platforms, scissor trucks
and other construction-related lift trucks. Also, building activity drives demand for elevators, moving walkways and
other conveyances. Therefore, an increase in the value of nonresidential construction will likely drive an increase in
demand for forklifts and conveyors. The value of nonresidential construction is expected to decline in 2021.

 

Housing starts

Housing starts represent the number of new, privately owned residential units started in a given year. Residential
construction activity stimulates demand for forklifts and other lift trucks at job sites. Housing starts are expected to
decrease in 2021.

 

Demand from transportation and warehousing

Conveyor systems, forklifts and hoists are used to load freight for sea, air, road and rail transportation. Thus, an
increase in demand for freight increases demand for industry equipment. IBISWorld expects the transportation and
warehousing sector to grow in 2021.
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Current
Performance

The Forklift and Conveyor Manufacturing industry in Canada produces
four distinct product segments, which include elevators and moving
stairways; conveyors and conveying equipment; overhead travelling
cranes, hoists and monorail systems; and industrial trucks, tractors,
trailers and stackers, such as forklifts or lift trucks.

Consequently, industry demand is driven by industrial activity centralized in various downstream sectors. For
example, heavy construction and warehousing industries drive demand for cranes, hoists and forklifts, while freight
and manufacturing industries drive demand for conveyor systems.

The industry is also critically reliant on international trade and the performance of the same downstream markets in
foreign countries. Export sales generally increase when economic conditions, particularly in the United States,
improve. Booming construction and manufacturing markets in the United States facilitated a strong rise in industry
exports over much of the five years to 2021. Plus, a depreciation of the Canadian dollar over the past five years
have made domestic goods competitive internationally, compounding the bullish economic climate in the United
States prior to the COVID-19 (coronavirus) pandemic. IBISWorld expects industry revenue to increase an
annualized 3.2% to $4.5 billion over the five years to 2021 due to these factors. This includes revenue growth of
3.7% in 2021 alone amid economic recovery from the coronavirus pandemic.

THE IMPORTANCE OF TRADE

With exports consistently accounting for more than 60.0% of industry
revenue over the five years to 2021, industry manufacturers heavily rely
on foreign demand, particularly in from the United States.

The United States has remained the top export destination over the past five years due to steadily growing
construction, manufacturing, transportation and warehousing activity. Robust United States economic expansion,
coupled with a depreciating Canadian dollar, which makes domestic products more attractive based on price,
resulted in growth throughout the period. However, the coronavirus pandemic has caused industry exports to fall an
annualized 0.4% to $2.9 billion over the five years to 2021.

Since most Canadian forklifts and conveyor equipment are destined for foreign users, most of the same goods
purchased in Canada are sourced from foreign manufacturers in the United States and East Asia. Imports have
regularly accounted for over 75.0% of domestic demand for most of the five years to 2021, creating a consistent
trade deficit for the industry. During the same period, United States imports have accounted for between 50.0% and
60.0% of all imports, further highlighting the importance of the relationship between the two countries, as trade has
been driven due to proximity and the United States-Mexico-Canada Agreement.
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For both import and export activity, the Canadian effective exchange rate index, which measures the value of the
loonie against the currencies of Canada's primary trading partners, significantly influences foreign and domestic
consumers. Consequently, as the depreciation of the Canadian dollar over the past five years makes Canadian-
made goods more affordable for foreign buyers, it has also made imported industry goods more expensive in the
domestic market. However, this has done little to influence import penetration, as the value of industry imports is
expected to rise an annualized 3.3% to $5.1 billion over the five years to 2021.

DOWNSTREAM DEMAND

Domestically and abroad, key downstream markets include construction,
manufacturing and, to a lesser degree, warehousing industries.

Almost all manufacturing industries have a need for conveyor equipment for use on assembly lines, automated
systems and logistics endeavours. Likewise, forklifts are a common piece of capital equipment in factories and
warehouses alike. Construction industries also require forklifts and aerial work platforms for use on job sites.
Collectively, the manufacturing and construction sectors represent the industry's major downstream markets.

Growth in the Canadian manufacturing sector has slowed in recent years, but IBISWorld still expects Canadian
industrial and manufacturing activity to slightly expand over the five years to 2021, supporting industry expansion.
Much of this growth has been driven by higher consumer spending on automobiles and retail goods and a robust
economic climate south of the border. Likewise, business investment in machinery and industrial equipment drives
investment in forklifts and conveyor systems used in manufacturing. In turn, demand for material handling
equipment from the freight sector has picked up over the past five years, with strengthening activity in air, sea and
road freight resulting in higher demand for forklifts, winches, hoists and overhead cranes. However, volatility in
Canadian construction markets, driven by declining global commodity prices in 2016, combined with the pandemic,
has tempered domestic demand for conveyors and other industry machinery. The low level of oil and steel prices
has also weighed on demand from industrial markets, which purchase a range of industry goods. However, the
industry has benefited from strong demand from United States construction markets over the past five years, which
has bolstered revenue.

PROFIT AND PARTICIPATION

Industry profit, measured as earnings before interest and taxes, is
expected to fall and account for 7.1% of revenue in 2021 as the industry
begins to recover from the economic uncertainty of the pandemic.

Overall, the number of industry enterprises is expected to decline an annualized 2.2% to 430 companies over the
five years to 2021. Employment growth was in line with revenue, rising an annualized 3.0% to 12,849 employees
during the same period. Overall, consolidation tactics, which emphasize smaller labour costs and efficient
production, have diminished the need of human labour to sustain output, evidenced by the slower pace of
employment expansion compared with overall revenue.

Larger manufacturers, particularly those in the United States, exhibit economies of scale that lower the per-unit cost
of making goods, encouraging consolidation activity. This enables foreign competitors to pass these operational
savings to the customer in the form of lower prices. Heightened competition, therefore, has led to falling industry
participation in Canada.
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Historical Performance Data

Year
Revenue

($m)
IVA

($m)
Establishments

(Units)
Enterprises

(Units)
Employment

(People)
Exports

($m)
Imports

($m)
Wages

($m)

Domestic
Demand

($m)

Canadian
effective

exchange rate
index

(Index)
2012 3,297 988 584 557 11,550 2,450 4,255 691 5,103 131
2013 3,125 1,037 542 535 10,781 2,446 4,537 686 5,216 127
2014 3,532 1,108 532 517 11,305 2,812 4,682 691 5,401 119
2015 3,732 1,233 516 500 11,241 3,228 4,891 757 5,395 110
2016 3,831 1,195 498 481 11,057 2,941 4,364 729 5,254 108
2017 4,206 1,242 487 468 11,601 3,330 4,452 773 5,328 110
2018 4,627 1,366 487 458 12,708 3,665 5,329 871 6,291 109
2019 4,856 1,449 473 448 13,559 3,725 5,770 881 6,901 109
2020 4,334 944 434 433 12,526 2,798 4,797 808 6,332 106
2021 4,492 1,243 432 430 12,849 2,884 5,135 831 6,743 108
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Industry Outlook
Outlook Growth in the Forklift and Conveyor Manufacturing industry in Canada is

expected to be slower over the five years to 2026 than the five years to
2021, as industrial capacity utilization and housing starts are expected to
increase marginally during the period.

Moreover, the Canadian dollar is expected to appreciate over the five years to 2026, which will likely temper industry
exports by making domestic goods less attractive on the basis of price. As a result, revenue is forecast to decrease
an annualized 2.1% to $5.0 billion over the five years to 2026.

INTERNATIONAL TRADE REMAINS SIGNIFICANT

Both industry exports and imports are forecast to grow over the next five
years.

However, the value of exports is not projected to reach pre-COVID-19 (coronavirus) levels during the period, which
is expected to temper growth. As downstream industries continue to purchase new material handling equipment,
import sources, especially in the United States, will likely seek to increase Canadian market penetration on the basis
of lower prices. Further supported by the anticipated appreciation of the loonie, which boosts domestic purchasing
power, imports are forecast to grow an annualized 2.4% to $5.8 billion over the five years to 2026.

Meanwhile, as a result of steady projected demand for downstream manufacturing and construction sectors in
foreign economies as they recover from the pandemic, exports are forecast to climb an annualized 2.1% to $3.2
billion over the five years to 2026. Emerging economies are set to provide viable export markets in addition to the
United States economy. As Canadian penetration of United States markets approaches saturation, domestic
manufacturers will likely seek out other countries for export growth opportunities in the wake of the 2016
implementation of the Canada-Korea Free Trade Agreement that dismantled previous trade barriers between the
two countries. Nonetheless, the projected rise in the value of the Canadian dollar over the five years to 2026 is
expected to curtail export growth potential, offsetting the bullishness surrounding emerging markets.

DOMESTIC DEMAND TO BE MIXED

Domestically, industry demand is shaped by the vitality of its downstream
markets.

Housing starts, representing the lucrative residential construction market, are anticipated to grow an annualized
0.4% over the five years to 2026 as the housing market is forecast to flounder in the wake of the pandemic. Thus,
demand from this key market is expected to falter in upcoming years. Meanwhile, nonresidential construction is
expected to improve, increasing an annualized 3.3% over the five years to 2026, but this partially stems from a
sharper decrease over 2020 amid the pandemic, leaving more room for growth.

Manufacturing activity in Canada is also anticipated to resume growing over the next five years. However, structural
shifts in the manufacturing sector, where production is either outsourced or offshored to countries with lower wage
costs, fewer regulatory oversights and greater supply chain efficiencies, will likely limit the domestic market potential
within the manufacturing sector. IBISWorld projects the industrial capacity utilization rate, which is a measure
between the potential output of the industrial sector and its actual output, is expected to increase an annualized
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0.6% over the five years to 2026, contributing to softer demand from industrial markets.

However, in the long term, IBISWorld expects Canadian distribution and warehousing of price competitive imports to
become an opportunity for distributors. This operational shift may support sustained demand for industry products
from this sector, as distributors also use forklifts and conveyors for storing and shipping goods despite a drop in
demand from their upstream suppliers. IBISWorld expects demand from the transportation and warehousing sector
to rise an annualized 2.7% over the five years to 2026, contributing to an expansion in industry revenue during the
same period.

PROFIT LIFT

Steel prices are forecast to remain volatile, although the price of steel is
projected to fall slightly, partially due to an expected rise to near-historic
highs in 2021.

Although steel prices are expected to remain high throughout the period, the industry will likely be better prepared to
absorb increased purchase costs due to operational efficiencies enacted to stymie the loss of its saturated markets,
chiefly consolidation strategies that streamlined production and extended the benefits of economies of scale. This
ongoing trend of consolidation is expected to instigate more streamlined production process and reduced
operational costs, which will likely support slight profit growth in the long run.

A primary tactic in consolidation efforts is to reduce the labour force, prompting industry wages to grow more slowly
than revenue, increasing an annualized 1.7% to $904.5 million over the five years to 2026. However, consolidation
within the industry is forecast to reduce the number of enterprises an annualized 0.6% to reach 417 companies over
the five years to 2026.

Performance Outlook Data

Year
Revenue

($m)
IVA

($m)
Establishments

(Units)
Enterprises

(Units)
Employment

(People)
Exports

($m)
Imports

($m)
Wages

($m)

Domestic
Demand

($m)

Canadian
effective

exchange rate
index  (Index)

2021 4,492 1,243 432 430 12,849 2,884 5,135 831 6,743 108
2022 4,684 1,291 432 429 13,229 3,007 5,365 858 7,042 108
2023 4,814 1,324 431 427 13,506 3,089 5,533 877 7,259 108
2024 4,890 1,344 428 424 13,700 3,136 5,635 889 7,389 108
2025 4,948 1,360 426 421 13,850 3,172 5,716 899 7,493 108
2026 4,984 1,369 422 417 13,923 3,193 5,772 905 7,562 109
2027 5,016 1,376 419 414 13,970 3,212 5,824 908 7,627 109
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Industry Life Cycle The life cycle stage of this industry is    Mature

LIFE CYCLE REASONS

IVA is expected to grow at a similar rate compared with the overall economy

Imports satisfy a large share of domestic demand

The number of industry operators is anticipated to continue declining over the 10 years to 2026

IBISWorld analysis determines that the Canadian Forklift and Conveyor Manufacturing industry is in the mature
phase of its life cycle, characterized by consolidation activity, slow growth rates, fixed markets and a reliance on
broader macroeconomic health for demand. Industry value added (IVA), which measures an industry's contribution
to the overall economy, is projected to increase an annualized 1.4% over the 10 years to 2026. In comparison,
Canadian GDP is forecast to rise an annualized 1.7% during the same period. IVA growth that runs parallel to
Canadian GDP is a chief indicator of an industry in maturity, demonstrating the industry's dependence on
overarching economic vitality and industrial activity.

The industry is currently undergoing consolidation activity due to heightened competition in a saturated market.
Competition from imported forklifts and conveyor products accounts for the majority of the domestic market. Imports
typically satisfy more than 75.0% of domestic demand in any given year. The economies of scale exerted by United
States and East Asian manufacturers has lowered the per unit production cost of goods, thereby enabling producers
to pass on cost savings to customers in the form of lower prices and diminish demand for more expensive domestic
goods. Therefore, high levels of import competition has forced an ongoing departure of companies from the industry,
as the number of industry enterprises is expected to fall over the 10 years to 2026, despite an anticipated expansion
in the industry's contribution to the overall economy.

Ultimately, consolidation activity is meant to staunch the loss of lucrative markets to foreign businesses. Smaller
domestic operators struggle with saturated markets, prompting specialization tactics to secure niche markets. For
example, some smaller operators specialize in locomotive or energy demand, while others focus on automotive or
construction. Thus, a bifurcation in success between diversified operators that can target several downstream
markets and extremely specialized manufacturers that cater to niche markets has characterized the industry. These
fixed markets are increasing competition domestically and internationally, signalling an industry's maturity.
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Products & Markets
Supply Chain Key Buying Industries

1st Tier

Industrial Machinery & Equipment Wholesaling in
Canada

2nd Tier

Construction In Canada

Manufacturing In Canada

Transportation and Warehousing In Canada

Key Selling Industries
1st Tier

Tire Manufacturing in Canada

Screw, Nut & Bolt Manufacturing in Canada

Hardware Manufacturing in Canada

Engine & Turbine Manufacturing in Canada

Industrial Machinery & Equipment Wholesaling in
Canada

2nd Tier

Iron & Steel Manufacturing in Canada

Aluminum Manufacturing in Canada

Ferrous Metal Foundry Products in Canada

Nonferrous Metal Foundry Product Manufacturing in
Canada

Products & Services

  The Forklift and Conveyor Manufacturing industry in Canada produces
goods across four broad segments.

Although customer service, repairs and maintenance also factor into most companies' revenue, these receipts
become marginal once factored into revenue as a whole. Instead, maintenance and repair services are based on the
product that needs servicing. While the overall contribution from service activities is minimal compared with new
products, most major companies consider customer service as a key to establishing and maintaining customer
loyalty.

CONVEYORS AND CONVEYING EQUIPMENT

Conveyors include unit-handling, bulk material-handling and other types
of belt, nonbelt, gravity and trolley conveying systems for manufacturing
and agricultural uses.

Unit-handling conveyor systems are most commonly used in manufacturing production lines, while bulk-handling
conveyor systems are used to move freight and produce in warehouses. Agricultural industries use grain silos.
Higher industrial production and growth in construction activity over most of the five years to 2021, especially in the
United States, has spurred demand for this diverse segment. Consequently, strong export sales prior to the
COVID-19 (coronavirus) pandemic have helped expand both of these segments' share of revenue over the five
years to 2021, as these products account for an estimated 27.8% of industry revenue in 2021. Still, while conveying
equipment represents a greater proportion of overall sales, demand for elevators and escalators have grown more
quickly over the past five years.
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OVERHEAD CRANES, HOISTS AND MONORAIL SYSTEMS

This segment, which includes aerial work platforms, overhead travelling
cranes, winches and automobile hoists, accounts for an estimated 28.6%
of industry revenue in 2021.

This segment's performance hinges on the manufacturing sector's ability and willingness to expand production
capacity. Plus, specialized crane applications including containers cranes in important ports and locomotive cranes
offer important growth opportunities as the world continues to solidify global supply chains that encourage trade.
This segment's share of revenue has remained stagnant over the past five years elevators have grown quickly as a
share of revenue. Ultimately, demand for this product segment is very volatile due to the high price of these systems
and the leasing options available for many downstream clients. Thus, a few key contracts can boost this segment's
share of revenue in any given year. Conversely, if operators are unable to gain contracts due to competition from
leasing, it will likely be detrimental to demand for this segment.

FORKLIFTS AND INDUSTRIAL TRUCKS, TRAILERS AND STACKERS

This segment includes forklifts, lift trucks and related equipment.

Forklifts feature different ways of engaging, lifting, repositioning, carrying and depositing various types of loads and
products. Products differ in size, capacities and optional combinations, designed to handle loads with or without
pallets. As a result, manufacturing and warehousing industries become key sources of demand for forklifts. Slightly
positive trends in the Canadian manufacturing, transportation and warehousing industries have helped to offset
adverse demand from the domestic construction sectors over the past five years.

Still, demand for these products has fallen over the past five years, chiefly siphoned by rental companies and
industrial truck rebuilders. Rebuilt trucks and lifts, while contributing to industry revenue, cost far less than new
vehicles. Ultimately, rapidly changing technology in forklifts and industrial trucks has made older models obsolete.
However, this offers a less expensive price point for many smaller businesses that would rather save money for
similar output, albeit with less amenities and energy efficiency. Thus, while this trend has been a boon for rebuilders
and maintenance companies, these products have fallen to represent 24.8% of industry revenue in 2021.

ELEVATORS AND MOVING STAIRWAYS

This segment accounts for an estimated 18.9% of industry revenue in
2021 and includes products such as both freight and passenger elevators,
moving walkways and escalators.

These products have a variety of applications in several different sectors. Many warehouses require freight elevators
to move products and almost any public building that has more than one floor also has a passenger elevator.
However, any modernization or maintenance on elevators is not included in the industry, which hampers demand.
As the economy grew strongly over much of the past five years, demand for elevators grew strongly.

Demand
Determinants

Despite competition from imports, the Forklift and Conveying industry in
Canada lacks major substitutes.

As a result, demand generally moves in line with downstream markets and broader industrial activity. According to
Cascade Corporation, a Toyota-owned industry manufacturer, lift trucks are generally considered a maintenance
capital investment in major industrialized countries. This subjects the industry to the cyclical patterns similar to the
broader capital goods economic sector; in general, demand suffers during periods of economic downturn. Products
that measurably improve overall materials handling and lift truck productivity may also be generally considered a
productivity-enhancing investment, so demand for products that fulfill specific customer needs (e.g. better fuel
efficiency, narrow-aisle capabilities) helps to cushion the adverse effects of cyclical lulls.

Construction activity

Changes in general economic conditions that affect construction activity also affect demand for industry products.
Construction activity typically requires the use of industrial trucks and tractors, cranes and, in some cases, elevators
and escalators, all of which are included under the umbrella of industry production. During periods of expansion in
construction activity, the industry generally benefits from increased demand for its products. Conversely, during
periods of reduced construction investment, a contraction in demand for its products adversely affects the industry.

Manufacturing activity

Fluctuations in manufacturing activity also affect demand for industry products. Conveyor systems, hoists and
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forklifts are used in most manufacturing processes to move raw materials along the production line and to store
them when they are finished. As companies expand their manufacturing facilities, they usually increase demand for
these products. A weak Canadian dollar, when compared with its major trading partners, has made Canadian-
manufacturing goods relatively less expensive and more attractive to foreign markets over the five years to 2021.
This, in turn, has spurred export demand for factory-type equipment from this industry. As a result, this segment's
share of the total market has grown slowly over the past five years, as demand from automobile and other
manufacturing markets in the United States has expanded during the period.

Freight use

Freight handling industries use industrial trucks and trailers, conveyor systems, hoists and forklift equipment to move
freight from its origin in warehouses to its destination. Demand for warehouses and storage facilities has grown over
the past five years, as price-conscious consumers have increased demand for less expensive imported goods.
Moreover, this segment represents a significant portion of the domestic market, as volatile input prices and pressure
from imports has steered Canadian companies away from manufacturing and toward warehousing and distribution
activities.

The COVID-19 (coronavirus) pandemic is forecast to cut into demand for industry products. High levels of economic
uncertainty are expected to reduce manufacturing and other economic activity, which reduces the need for forklifts,
conveyors and other products. Additionally, increased barriers to trade activity aimed at reducing the spread of the
virus will decrease trade activity, the largest market for industry products.

Major Markets

  EXPORTS TO THE UNITED STATES

The majority of demand for the Forklift and Conveyor Manufacturing
industry in Canada is satisfied by United States markets, so the vitality of
construction, manufacturing and general industrial sectors in the United
States is a salient indicator of demand for domestic operators.

The United States is a very strong trading partner for Canada due to its size and proximity. Additionally, the
countries are parties to the United States-Mexico-Canada Agreement (USMCA), which permits free trade between
the three signatories. Exports to the United States are forecast to comprise 54.0% of revenue in 2021 This share of
revenue has fallen over the past five years as exports have fallen as a share of revenue.

OTHER EXPORTS

Exports have consistently accounted for the vast majority of industry
revenue.

However, exports are expected to fall over the five years to 2021, though this is largely due to the COVID-19
(coronavirus) pandemic, as exports are expected to grow each year during the period, save for 2020. Those strong
performances are the result of increasing demand from overseas markets, especially in emerging industrialized
countries, such as China, where lift trucks are replacing manual labour and other less productive methods of
materials handling. Exports to other countries are expected to represent 10.2% of revenue in 2021, which has fallen
over the past five years.

MANUFACTURING INDUSTRIES
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Outside of exports, the industry primarily supplies other manufacturing
industries with process equipment used on assembly lines.

Toyota subsidiary and major United States industry manufacturer, Cascade Corporation (Cascade), cites pulp and
paper, grocery products, textiles, recycling and general consumer goods manufacturers as key markets for their line
of forklift and lift truck attachments. Rising per capita disposable income over the five years to 2021, coupled with a
falling unemployment rate prior to the pandemic, has positively affected most downstream manufacturing industries.
While the manufacturing sector represents 14.0% of industry revenue in 2021, it represents 39.0% of domestic
revenue. This proportion is expected to be similar in foreign markets. Overall, domestic manufacturing has grown as
a share of revenue over the past five years due to the decline in exports.

WAREHOUSING INDUSTRIES

Warehousing and freight-handling industries use industrial trucks and
trailers, conveyor systems, hoists, winches and forklift equipment to
move freight on and off trucks and to different locations inside of
warehouses.

Advances in energy-efficient forklift and lift truck engines powered by natural gas or electricity have spurred
warehousing industries to invest in such products and potentially lower their operating costs. In turn, this market's
revenue share has grown marginally over the past five years, accounting for 8.7% of industry revenue in 2021.

CONSTRUCTION INDUSTRIES

Construction industries, especially nonresidential construction, use aerial
work platforms, scissor trucks and telehandlers at job sites.

Cascade lists infrastructure, demolition, recycling, utility and general construction markets as key sources of forklift-
related equipment demand. This market also installs elevators and escalators in construction projects. Construction
activity has remained subdued in most commercial downstream markets, although industrial-type and infrastructure
programs have exhibited some resilience, thereby offsetting a significant downturn in nonresidential construction in
resource-rich areas, such as Alberta. As a result, this segment is expected to make up 5.3% of industry revenue in
2021, a share that has grown over the past five years.

MINING AND ENERGY INDUSTRIES

Mining and energy companies rely on extraction methods that typically
need to be transported from their natural source in the ground to a
location for processing.

In the process, conveyor systems help to move heavy materials out of mines for packaging and forklifts facilitate the
transfer of these materials to trucks for transport to downstream processing facilities. This segment is expected to
consume 3.3% of industry revenue in 2021, which has increased marginally over the past five years.
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International Trade Exports in this industry are    High and Increasing

Imports in this industry are    High and Increasing

International trade in the Forklift and Conveyor Manufacturing industry in Canada is high. Imports historically have
accounted for over 75.0% of domestic demand, while exports regularly comprise over 60.0% of industry revenue in
any given year. Similar to other Canadian industries, the United States dominates both import and export volumes.
Shared geographic borders create shipping efficiencies, while the United States-Mexico-Canada Agreement
eliminates economic trade barriers between Canada, the United States and Mexico.

Exports

The majority of industry exports end up in the United States and is expected to account for 84.1% of exports in
2021. This represents an increase from the 80.9% share that the United States accounted for in 2016, illustrating the
growing bilateral industrial supply chain that has benefited industry operators over the five years to 2021. Besides
the United States, historically significant export destinations include the United Kingdom (3.7%), Australia (2.5%)
and the Netherlands (1.9%). Moreover, a relatively weak Canadian dollar has driven export demand over much of
the past five years, as domestically manufactured forklifts, conveying and other equipment sold by this industry has
become relatively less expensive and more attractive to consumers overseas. Exports are expected to decrease an
annualized 0.4% to $2.9 billion over the five years to 2021, though this includes a decline of 24.9% over 2020 as a
result of the COVID-19 (coronavirus) pandemic.

Imports

While demand for industry exports has thrived over much of the past five years before tanking amid the coronavirus
pandemic, the value of imported forklift and conveying equipment is projected to experience a similar decline over
2020, but is still forecast to grow an annualized 3.3% to $5.1 billion over the five years to 2021. The United States
accounts for an estimated 48.0% of industry imports in 2021, while other top import sources include Germany
(12.0%), China (9.8%) and Italy (7.1%). Otis Worldwide Corporation, which was spun off from Raytheon
Technologies Corporation in 2020, is the leading producer of elevators in North America and has a strong hold on
the Canadian market, accounting for a large portion of industry imports in any given year. Moreover, Japan has
historically been a major source of industry imports. Industry powerhouse Motor Corporation, which produces a large
variety of materials handling equipment under several international brand names, has consistently accounted for a
significant portion of imports in terms of volume. However, many of these products are imported into or produced in
the United States and then sent north through distribution networks, limiting Japan's total export value in the
industry.
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Business
Locations

  Provinces with large populations and high concentrations of manufacturing, mining and energy-related industrial activity tend to
have a greater concentration of establishments in the Forklift and Conveyor Manufacturing industry in Canada. Consequently, the
majority of industry players are located in Ontario, Quebec, British Columbia and Alberta.

Ontario

Ontario accounts for an estimated 50.8% of industry establishments in 2021 and is the most densely concentrated region for this
industry. The province has a significant share of the population and is near key downstream manufacturing markets in the region,
as the nation's largest automotive production facilities and auto parts manufacturer Magna International Inc., have operating
facilities in the region. Additionally, Ontario has large steel operations, which require forklift, conveyance and other machinery
commonly sold by industry operators. Lastly, Ontario is close to its major trading partner, the United States. For instance, industry
leader Linamar Corporation is headquartered and has manufacturing facilities in Guelph, ON, which facilitates trade to the United
States through its proximity to the Great Lakes and the United States border.

Quebec
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Quebec is expected to account for an estimated 23.4% of industry establishments in 2021. The region is home to downstream
aerospace manufacturers and is home to major companies, such as Bombardier Inc. and Air Canada, that commonly use
conveyance machinery and other equipment manufactured by this industry.

British Columbia

British Columbia accounts for an estimated 11.4% of industry establishments in 2021. While the region's economy is largely
resource-based, it is also an area of high residential and commercial construction. Consequently, industry operators based in
British Columbia that manufacture overhead travelling cranes, hoists, winches, industrial trucks, tractors, trailers and stackers,
benefit from high demand from the construction sectors. Moreover, these industry operators are located near vital transportation
links, including the Port of Vancouver, which lowers transportation costs to industry manufacturers that export their products
overseas.

Alberta

Alberta is expected to account for 9.3% of industry establishments in 2021. Over the past decade, Alberta's oil and natural gas
extraction has been pressured despite technological improvements in hydraulic fracturing and horizontal drilling, which bolstered
energy production in the province's oil sands regions. However, capital expenditures in this sector rose in 2019, suggesting a
renewal of demand from this crucial downstream market. Industry operators benefit from their proximity to downstream oil, natural
gas and chemical sectors, as they can more readily supply these companies with industrial trucks, trailers and conveying
equipment. While declining oil and gas prices in 2015 and 2016 slowed business for wholesalers located in this region, Alberta will
likely remain a vital region for industry operators.
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Competitive Landscape
Market Share
Concentration

Concentration in this industry is    Low

Concentration in the Canadian Forklift and Conveyor Manufacturing industry is low, with a large proportion of mid-
sized companies specializing in forklift parts and attachments or specialized conveyor systems. Only Linamar
Corporation (Linamar) and TK Elevator control more than 5.0% of the market in 2021. These two players are part of
multinational industrial businesses that can capitalize on the vast resources and economies of scale attributed to the
sheer size of their global operations. Still, a burgeoning domestic economic climate for the industry has encouraged
a small degree of consolidation activity, which has increased market share concentration over the past five years. At
the same time, since these two major players rely heavily on foreign demand, their financial reporting benefits from
currency conversions while the value of the Canadian dollar is low. Nonetheless, the industry is inundated with
small- and medium-sized enterprises. According to Statistics Canada, 25.9% of all industry establishments are
considered nonemployers, implicitly limiting the size and scope of these businesses. Of the remaining
establishments with employees, only two plants have a staff of over 500 people in 2021. Meanwhile, 41.9% of these
employing establishments have fewer than 10 workers and 91.1% have fewer than 100 workers. As a result, while
Linamar and TK Elevator have captured a sizable domestic market share, the industry remains highly fragmented.

Key Success
Factors

IBISWorld identifies 250 Key Success Factors for a business. The most important for this industry are:

Access to high-quality inputs:
Access to internationally competitive technology through in-house research and development or licensing
agreements gives industry operators an edge over the competition.

Effective quality control:
Effective quality control adds value to a company's brand names by ensuring that products manufactured under
those brand names are of a consistent quality.

Access to niche markets:
Access to niche markets increases sales and profitability through specialization.

Effective cost controls:
Manufacturing incurs substantial purchasing and production costs that are usually dictated by forces outside a
company's control. Operators can increase profitability by managing these costs efficiently and moving toward lean
production.
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Cost Structure
Benchmarks

  Profit

Profit, measured as earnings before interest and taxes, is expected to
account for 7.1% of revenue in 2021, down from 10.1% of revenue in
2016. Profit for individual companies within the industry may vary based
on the size of the company, the quality of their products, brand name
recognition and the specific type of industry product the company
manufactures. For example, parts manufacturers may experience
higher profit due to the specialized nature of their products and their
relatively lower overhead costs. Profit has fallen throughout the period,
but reached a low in 2020 due to the COVID-19 (coronavirus)
pandemic.

 

  Wages

Wages as a share of industry revenue is expected to decrease slightly
over the five years to 2021 and is forecast to account for 18.5% in
2021. Low demand from downstream markets has forced
manufacturers to create operational efficiencies through a reduction of
labour costs. However, the majority of the workers laid off were low-
paid production line workers whose functions can largely be replaced
with automation machinery. Industry operators have had to invest in
higher wage research and development personnel to respond to
industry trends, such as the desire for environmentally friendly products
and accordingly innovate new product lines, boost profit and increase
market share. These trends are expected to continue over the five
years to 2026. However, wages' share of revenue will likely continue to
decrease if current trends persist.
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  Purchases

Purchases are estimated to consume a very large portion of industry
revenue, similarly to most manufacturing industries. Purchased raw
materials and components include rolled bar, plate and extruded steel
products; unfinished castings and forgings; hydraulic cylinders and
motors; and hardware items, such as fasteners, rollers, hydraulic seals
and hose assemblies. Volatility in commodity markets over the five
years to 2021 has led to similar fluctuations in purchasing costs. All in
all, purchases have grown as a share of industry revenue over the past
five years as commodities, particularly oil, have partially recovered.
Purchases represent an estimated 53.6% of industry revenue in 2021.

 

  Marketing

The specialized and niche applications of many of the industry's
products reduce the need for marketing expenditure because
downstream consumers actively seek out industry products, which
largely lack substitutes, besides imports. As a result, marketing is
expected to represent 1.6% of industry revenue in 2021.

 

  Depreciation

Depreciation, which accounts for an estimated 2.1% of industry
revenue in 2021, is consistently low due to the costs of expensive
capital equipment, which are spread out over several years.
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  Rent

Most manufacturers own at least one of their production facilities, which
keeps rent low. Consequently, rent expected to account for 3.2% of
revenue in 2021.

 

  Utilities

Utilities costs are estimated to account for an estimated 0.9% of
revenue in 2021.

 

  Other Costs

Other costs include computer hardware and software, communication
services, repairs and maintenance, insurance and legal and
bookkeeping services. Collectively, these costs consistently form a
significant share of an average company's revenue. Other costs
account for 13.1% of revenue in 2021.
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Basis of
Competition

Competition in this industry is    Medium and the trend is Steady

  The Forklift and Conveyor Manufacturing industry in Canada exhibits a
medium level of competition.

In general, the industry experiences competition on two levels, which includes internal and external. Internal
competition includes competitive factors common to all or most companies within the industry, while external
competition represents threats based in other industries, substitute products or from imports. Ultimately, since the
industry is segmented into many competing forms of industrial and material handling equipment markets, there are
more specific competitive factors within a market niche.

INTERNAL COMPETITION

Internal competition consists of Canadian manufacturers vying for market
share on the basis of product prices, the useful life of products, product
features, performance, geographic reach and after-sales services.

For example, in a company that produces main attachments for forklifts and lift trucks, some customers may also be
considered competitors because they manufacture finished products to similar markets. Similarly, downstream
markets that demand material handling equipment primarily seek the lowest cost solution when expanding or
enhancing their capabilities. As a result, price-based competition from imports consistently contributes to the
industry's trade deficit.

However, price-based competition is not as significant for different product groups. Companies that can differentiate
their products do not endure the same degree of price-based competition. For example, two companies that produce
cranes with varying load capacities cannot compete for the same market, depending on the weight of the materials
to be handled. Only substitute products experience competition based on price. Furthermore, even for similar
products, pricing can be less important if a company creates custom products for specific applications. For example,
conveyor systems manufacturers that can create systems for airport baggage claims do not effectively compete with
a manufacturer of mining conveyor systems due to the inherent differences in their end applications. Ultimately,
internal competition is based on a combination of price, quality and specificity of purpose.

EXTERNAL COMPETITION

While there are few substitutes capable of replacing the lift trucks and
conveyors manufactured in this industry, external competition from
imports is strong.

Foreign manufacturers, such as those in the United States and East Asia, are generally much larger than their
Canadian counterparts and have broader distribution networks. As a result, these companies operate with greater
economies of scale, in turn lowering the per unit cost of goods. Since price factors heavily in the decision to
purchase, lower-priced imports consistently account for the majority of Canadian demand.

The level of competition within this industry is forecast to grow amid the COVID-19 (coronavirus) pandemic. The
high level of economic uncertainty, combined with decreased manufacturing activity and brutal trade conditions, is
expected to shrink the market for industry products. In this environment, industry players must compete more
fiercely for the remaining revenue opportunities.

Barriers to
Entry

Barriers to Entry in this industry are    Low and the trend is Steady
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  There are no significant barriers that would prevent
potential operators from entering the Canadian Forklift
and Conveyor Manufacturing industry. However, attaining
a substantial market share in a particular niche would be
much more difficult. Given the prominence of trade with
the United States, new entrants will likely need sales
contacts with markets in the country to succeed. Also,
long-term supply contracts that lock in prices for raw
inputs, such as steel and other components, help hedge
against volatile commodity prices, which benefits larger
and established players compared with new operators.
While the industry exhibits a low level of capital intensity,
initial investments into automation equipment could prove
prohibitive for all but the most well-capitalized entrants.
Lastly, the industry exhibits some symptoms of decline,
with company numbers falling and competition from
substitutes (i.e. imports) consistently dominating domestic
demand. Accordingly, companies must invest a significant
amount of resources to research and development
initiatives to combat import competition and to retain their
competitive edge, which can be an inhibitor of industry
entrance without the requisite skilled labour or capital.
Ultimately, due to high levels of competition and the need
for research and development to break into new markets,
barriers to entry are low, but the accrual of a sizable
market share is less easily attained.

Barriers to Entry Checklist

Competition Medium  

Concentration Low  

Life Cycle Stage Mature  

Technology Change Medium  

Regulation & Policy Light  

Industry Assistance Medium  

Industry
Globalization

Globalization in this industry is    High and the trend is Steady

  Globalization in the Forklift and Conveyor Manufacturing industry in Canada is high due to the widespread reliance on
foreign demand and abundant import competition. Exports have consistently accounted for more than 60.0% of industry
revenue over the five years to 2021, while imports have generally satisfied more than 75.0% of domestic demand during
the same period. Beyond levels of international trade, the industry also exhibits globalization through the operation of
offshore and outsourced locations. For example, Linamar Corporation has offices and production facilities across the
world. Given the industry's historical reliance on exports and the high level of domestic demand satisfied by imports,
industry globalization is forecast to remain high. Further, the ongoing in growth in emerging economies, particularly in
Asia and South America, will likely spur companies' geographic expansion into those markets.

This high level of globalization is expected to cause further revenue losses amid the COVID-19 (coronavirus) pandemic.
While the industry suffers from a high level of import penetration, it is still highly reliant on exports for revenue
opportunities. This interconnectedness, when combined with more difficult trade conditions and high levels of economic
uncertainty, is forecast to lead to decreased revenue.
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Major Companies

Major Players Linamar Corporation

Market Share: 15.5%

  Based out of Guelph, ON, Linamar Corporation (Linamar) is a publicly traded company that produces industrial and
agricultural equipment, aerial work platforms and automotive powertrain solutions. Globally, Linamar has more than
25,600 employees and 59 manufacturing facilities. The company generated $5.8 billion in global sales in 2020
(latest data available).

The company operates in two business segments, which include powertrain and driveline and industrial, the latter of
which is considered industry-relevant. The industrial division is further segmented into machining and assembly,
light metal casting, forging, Skyjack and agriculture segments, of which Skyjack is relevant to the industry. Skyjack
produces aerial work platforms, electric scissor lifts, vertical mast lifts, boom lifts, telehandlers and other aerial work
platforms. Elevated work heights range between 6.0 metres and 17.0 metres, with load capacities of over 900.0
kilograms. The telescopic and articulating boom models feature work heights ranging between 12.0 metres and 20.0
metres. Skyjack's VR telehandlers feature lifting heights ranging between 12.0 metres and 17.0 metres and
capacities up to 4,536 kilograms, while its Zoom Boom telehandlers feature lifting heights ranging between 9.0
metres and 17.0 metres and capacities up to 14,515.0 kilograms. In Canada, Skyjack has three manufacturing
plants and more than 800 employees through which Skyjack manufactures the majority of its products.

Financial performance

IBISWorld expects Linamar's industry-specific revenue to increase an annualized 3.9% to $697.8 million over the
five years to 2021. Revenue growth was strong early in the period due to strong demand in North America through
the burgeoning United States market and expansion in Europe. Moreover, the company has benefited from
favourable exchange rates, as a weaker Canadian dollar has made Canadian-produced equipment more attractive
and relatively less costly to foreign consumers. However, the COVID-19 (coronavirus) pandemic severely cut into
revenue over 2020 as sales plummeted, offsetting that expansion. Despite higher sales volume, operating profit,
measured as earnings before interest and taxes, has been volatile, but is expected to increase an annualized 1.5%
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to $104.3 million over the five years to 2021.

 
Linamar Corporation (industry-relevant operations) - financial performance*

Year
Revenue

($m)
Growth

(% change)
Operating Profit

($m)
Growth

(% change)
2016 577.6 N/C 96.8 N/C
2017 744.3 28.9 115.3 19.1
2018 866.5 16.4 148.6 28.9
2019 843.3 -2.7 111.9 -24.7
2020 661.2 -21.6 79.7 -28.8
2021 697.8 5.5 104.3 30.9

Source: Annual Report and IBISWorld
Note: *Estimates

TK Elevator

Market Share: 10.2%

  TK Elevator was established July 31, 2020 when ThyssenKrupp AG (ThyssenKrupp) sold its elevator segment to a
consortium of private equity firms, including Advent and Cinven, for $26.3 billion. Originally, ThyssenKrupp is the
result of a merger between Thyssen AG and Krupp. ThyssenKrupp is a German industrial conglomerate that is split
into nearly 700 subsidiaries worldwide. The company's product offerings range from machines, trains, ships and
steel, among others. Employing over 162,000 people, the company generated $54.2 billion in worldwide orders in
fiscal 2020 (year-end September) from its multifaceted operations. According to the latest data available, the
Elevator Technology division, which was the relevant segment prior to the divesture, had more than 51,000
employees.

TK Elevator is active in the construction, modernization and servicing of elevators, moving walks, stair lifts, platform
lifts, escalators and passenger boarding bridges, all of which are pertinent to industry operations. In Canada, the
company operates two manufacturing facilities in Markham, ON, that specialize in electrical engineering and
structural engineering. Moreover, ThyssenKrupp has nearly 60 office locations nationwide for repair and
maintenance services, solidifying the company's twofold approach to the domestic market through manufacturing
and field operations. The company's field operations, which include construction, modernization, repair services and
aftermarket sales, are not relevant to the industry. The company employs over 1,500 people domestically and has
maintained its status in the domestic sphere by refusing to relinquish its Canadian manufacturing operations despite
other players' relocation initiatives.

Financial performance

TK Elevator's industry-relevant revenue has increased globally over the five years to 2021. Since the company
reports its financial information in euros prior to its divesture, it inflates the company's domestic revenue, reported in
Canadian dollars, accordingly. Thus, IBISWorld expects TK Elevator's industry-relevant revenue to rise an
annualized 1.5% to $458.7 million over the five years to fiscal 2021. However, financial information for fiscal 2020
and beyond is limited due to the company's sale to a private owner. Operating profit, measured as earnings before
interest and taxes, is expected to increase an annualized 1.3% to $46.8 million over the five years to fiscal 2021.
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TK Elevator (industry-relevant operations) - financial performance*

Year**
Revenue

($m)
Operating Profit

($m)
Growth

(% change)
2015-16 425.4 43.9 N/C
2016-17 426.5 40.9 -6.8
2017-18 435.8 44.7 9.3
2018-19 430.5 44.3 -0.9
2019-20 453.0 48.0 8.4
2020-21 458.7 46.8 -2.5

Source: Annual Report and IBISWorld
Note: *Estimates (Figures are converted from EUR to CAD); **Year-end (September)

Other Companies The Forklift and Conveyor Manufacturing industry in Canada is highly fragmented, with more than 400 industry
establishments in 2021. The majority of industry operators in Canada are small- and medium-sized businesses.
Moreover, these companies largely serve local and niche markets. Therefore, they mostly account for a very small
percentage of industry market share. Most companies specialize in a specific aspect of industry operations, such as
mining conveyor systems, work platforms for scaffolding operations, winches, crane hydraulic systems, forklifts or
carousel conveyors for airports. Thus, this degree of specialization contributes to a fragmented landscape in which
there are major players within these niches, but very few dominating companies for the industry at large.

Fraco Products Ltd.

  Market Share: 0.6%
  Established in 1991 and headquartered in Quebec, Fraco Products Ltd. (Fraco) manufactures hydraulic mast

climbing work platforms and portable cranes. These products are used in the commercial and industrial construction
sector. Globally, the company employs more than 175 employees. In Canada, Fraco maintains two manufacturing
facilities and eight distribution locations, employing over 100 Canadians. The company has benefited from a
stronger economic climate in the United States over the five years to 2021 since the company derives a large share
of its revenue from its southern neighbour. Consequently, Fraco is expected to generate $26.0 million in industry-
relevant revenue in 2021.

Lift-Rite Inc.

  Market Share: 0.5%
  Lift-Rite Inc. (Lift-Rite) was founded in 1990 and is a manufacturer of pallet trucks, pallet jacks, aerial lifts and winch

lifters. The company participates in the domestic industry through its manufacturing facility in Mississauga, ON.
Serving the United States and Canadian markets, the company has a distribution and service network that spans
North America. Lift-Rite manufactures manual and powered pallet jacks, low profile industrial trucks, skid lifters and
scales for various industrial applications. The company is private and does not disclose its financial information. Still,
IBISWorld expects Lift-Rite to generate $24.0 million in industry-relevant revenue in 2021.
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Operating Conditions

Capital
Intensity

The level of capital intensity is    Low

  The Forklift and Conveyor Manufacturing industry in
Canada exhibits a low level of capital intensity. Operators
invest $0.11 into capital purchases for every $1.00 spent
on labour in 2021. Industry operators must employ skilled
workers to carry out research and development initiatives,
which increases labour intensity. As a result, wages are
estimated to account for 18.5% of industry revenue in
2021. Meanwhile, depreciation costs, which serve as a
proxy for capital investments, are estimated to consume
2.1% of industry revenue in 2021. Although a move to
reduce wage costs through the adoption of automated
production equipment has reduced industry employment,
human labour is still required for assembly and quality
control tasks, as well as research and development
initiatives.
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Technology &
Systems

Potential Disruptive Innovation: Factors Driving Threat of Change

Level Factor Disruptive
Effect

Description

Low Rate of
Innovation

Unlikely A ranked measure for the number of patents
assigned to an industry. A faster rate of new
patent additions to the industry increases the
likelihood of a disruptive innovation occurring.

Very Low Innovation
Concentration

Very
Unlikely

A measure for the mix of patent classes
assigned to the industry. A greater
concentration of patents in one area increases
the likelihood of technological disruption of
incumbent operators.

High Ease of Entry Likely A qualitative measure of barriers to entry.
Fewer barriers to entry increases the
likelihood that new entrants can disrupt
incumbents by putting new technologies to
use.

Medium Rate of Entry Potential Annualized growth in the number of
enterprises in the industry, ranked against all
other industries. A greater intensity of
companies entering an industry increases the
pool of potential disruptors.

Very Low Market
Concentration

Very
Unlikely

A ranked measure of the largest core market
for the industry. Concentrated core markets
present a low-end market or new market entry
point for disruptive technologies to capture
market share.

  The industry is experiencing a low level of both the rate of new patents and the concentration of patents in the industry.
This creates an environment where the threat of new technologies driving disruption is low.

The relative ease of entry is high, which can support the potential for external innovators to enter the industry with a
disruptive trajectory. Despite this, the rate of entry of new companies is in line with the national average.

Major market segments for industry operators are relatively diversified. The spread of market segments suggests that there
are limited entry points other than those already served my incumbent operators.

Technological innovation has recently and is expected to continue to affect the
Forklift and Conveyor Manufacturing industry in Canada.

Many industry operators have increased their investment in forklifts and conveyers with autonomous capabilities, which will
likely reduce production and transport time for downstream manufacturers and transportation companies. Additionally,
industry operators have increasingly implemented sensors and monitors with internet of things capabilities to bring
additional value to consumers, whereby they are able to tracking forklift and conveyor functionality. This enables industry
operators to make timely repairs and adjustments.

The level of technology change is    Medium

  Companies in the Forklift and Conveyor Manufacturing industry in Canada
emphasize research and development that delivers new and improved
products to drive demand.

Manufacturers of forklift and conveyor equipment seek to develop total solutions for customers to add value to their
products. Examples of specialized products include devices specifically designed to handle appliances, carpet and paper
rolls, baled materials, textiles, beverage containers, drums, canned goods, bricks, masonry blocks, lumber, plywood and
boxed, packaged and containerized products that cater to specific downstream markets and applications.
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More broadly, there are a few key trends that have been the focus of research and development in recent years. Chief
among these concerns has been the movement of forklifts. For example, making tighter turns or being able to switch to a
four-wheel drive for different manoeuvres that may be difficult for a normal drivetrain can be extremely useful across all
applications. Limited mobility has been a characteristic of most forklifts, making the navigation of tight warehouse spaces
and uneven surfaces difficult. Similarly, advances in braking technology have the same effect. Hydraulic valves in brakes,
which are integral components of the hydrostatic drives in a forklift, enable a machine to stop faster than traditional brakes,
leading to less wear and tear for the lift, extending its life and lessening the frequency of repairs.

Similarly, smart technologies, such as semiautonomous and autonomous driving techniques, have been at the forefront of
automotive research concerns, but have also percolated across other vehicular niches, including forklifts. Sensors that can
detect sharp corners or an upcoming turn can help a driver navigate a difficult terrain more easily. Moreover, automated
driving technologies, which are far from complete for the automotive sector, is nearing a more comprehensive solution for
forklifts. Since forklifts in a warehouse do not need to handle traffic and other external factors, creating an automated lift for
a specific warehouse configuration using sensors and scanners for labelling goods and boxes is more feasible than an
autonomous automobile.

Finally, similar to nearly every manufacturing sector, industry operators have consistently struggled with making their
technologies more environmentally friendly or more energy efficient. The introduction of fuel cells more over the past
decade has enabled forklifts to run cleaner than traditional gasoline models. Recently, lithium-ion batteries have replaced
older fuel cells and batteries because they use less energy without the detrimental environmental impact that other power
sources create. Ultimately, power sources are constantly changing, but have been continuously progressing toward energy
efficiency and lower cost options.

Revenue
Volatility

The level of volatility is    Medium

  The Forklift and Conveyor Manufacturing industry in Canada is characterized
by a moderate level of revenue volatility.

Forklift and conveyor manufacturers experienced double-digit growth in 2018, but as the manufacturing and nonresidential
sectors in Canada waned, industry growth slowed. However, the industry had a strong rebound in demand in 2017, largely
due to high export demand alongside a burgeoning United States economic climate. Since exports to the United States
comprise the largest share of revenue, year-to-year changes in industry revenue largely hinge on the performance of
manufacturing and construction industries in the United States. Overall, revenue has demonstrated a moderate level of
revenue volatility.

Regulation &
Policy

The level of regulation is    Light and the trend is Steady

No specific government regulations apply directly to the Forklift and Conveyor
Manufacturing industry in Canada, although companies still need to comply
with broad-based business legislation that applies to the manufacturing
sector.
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Manufacturers are subject to a plethora of environmental laws and regulations dealing with noise and air emissions and the
use, handling and disposal of hazardous materials and waste. Industry operators are also required to comply with national
and provincial government occupational health and safety regulations, acts and other mandatory requirements for
employees, contractors and visitors.

The industry is also subject to strict design, construction and safety requirements established by industry associations and
the International Organization for Standardization (ISO), although this is not mandated by any government agency. Most
major manufacturing facilities are ISO certified. Product specifications and characteristics are determined by the expected
capacity to be lifted, the characteristics of the load, the environment in which employed, the terrain over which the load will
be moved and the operational life cycle of the vehicle. Accordingly, while there are some standard products, individual
clients' needs vary, so operators must supply a wide range of products in custom configurations and capacities.

Industry
Assistance

The level of industry assistance is    Medium and the trend is Steady

Given the high levels of trade and globalization exhibited in the Canadian
Forklift and Conveyor Manufacturing industry, trade agreements such as the
United States-Mexico-Canada Agreement (USMCA) constitute the most
important forms of assistance extended to forklift and conveyor machinery
manufacturers.

USMCA eliminates the tariffs on most goods traded between Canada, the United States and Mexico. In turn, Canadian
goods become more affordable to buyers in the United States relative to goods from other countries that experience a tariff
when importing to the United States, which is significant due to the high proportion of exports destined for this market.
Similarly, other trade agreements including the Canada-Korea Free Trade Agreement and the Comprehensive Economic
and Trade Agreement between Canada and the European Union have similar effects on industry demand. Trade policies
that encourage the evisceration of obstacles such as tariffs and other duties typically boost the export potential of domestic
operators. Nonetheless, this also opens up a substantial degree of import competition.

Industry operators can also benefit from a handful of domestic policies geared toward encouraging production in Canada.
For example, numerous tax exemptions and subsidies are available for Canadian businesses at the federal, provincial and
municipal levels. Plus, employers can capitalize on government subsidized training programs for tradesmen and engineers
through trade schools and public colleges. Ultimately, since industry demand is contingent upon industrial activity, any
legislation that works to boost industrial production and logistics endeavours serves as a form of indirect assistance to
industry operators.

Additionally, industry operators can seek out the resources of various trade organizations not involved with the government.
Industry associations such as the Industrial Truck Association and Material Handling Equipment Distributors Association
offer support and resources to members through ongoing education, market research and conferences. Plus, depending on
the clientele of a specific manufacturer, operators can rely on ancillary trade organizations that support their downstream
industries.

Additionally, the federal government has adopted several policies to help businesses nationwide in the wake of the
COVID-19 (coronavirus) pandemic, including the deferment of income taxes owed between March 18, 2020 and August 31,
2020 as well as customs payments between March 27, 2020 and June 30, 2020. The Canada Emergency Wage Subsidy
will also support up to 75.0% of an employee's wages, up to $847.00 weekly, for employers that experienced a decrease in
gross revenues of at least 15.0% in March and 30.0% in both April and May. That program will be in place until June 5,
2021.
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Key Statistics
Industry Data

Year
Revenue

($m)
IVA

($m)
Establishments

(Units)
Enterprises

(Units)
Employment

(People)
Exports

($m)
Imports

($m)
Wages

($m)

Domestic
Demand

($m)

Canadian
effective

exchange rate
index (Index)

2012 3,297 988 584 557 11,550 2,450 4,255 691 5,103 131
2013 3,125 1,037 542 535 10,781 2,446 4,537 686 5,216 127
2014 3,532 1,108 532 517 11,305 2,812 4,682 691 5,401 119
2015 3,732 1,233 516 500 11,241 3,228 4,891 757 5,395 110
2016 3,831 1,195 498 481 11,057 2,941 4,364 729 5,254 108
2017 4,206 1,242 487 468 11,601 3,330 4,452 773 5,328 110
2018 4,627 1,366 487 458 12,708 3,665 5,329 871 6,291 109
2019 4,856 1,449 473 448 13,559 3,725 5,770 881 6,901 109
2020 4,334 944 434 433 12,526 2,798 4,797 808 6,332 106
2021 4,492 1,243 432 430 12,849 2,884 5,135 831 6,743 108
2022 4,684 1,291 432 429 13,229 3,007 5,365 858 7,042 108
2023 4,814 1,324 431 427 13,506 3,089 5,533 877 7,259 108
2024 4,890 1,344 428 424 13,700 3,136 5,635 889 7,389 108
2025 4,948 1,360 426 421 13,850 3,172 5,716 899 7,493 108
2026 4,984 1,369 422 417 13,923 3,193 5,772 905 7,562 109

Annual Change

Year
Revenue

(%)
IVA
(%)

Establishments
(%)

Enterprises
(%)

Employment
(%)

Exports
(%)

Imports
(%)

Wages
(%)

Domestic
Demand

(%)

Canadian
effective

exchange rate
index (%)

2012 11.3 11.7 -0.85 -3.14 4.16 17.5 19.5 -0.78 14.9 -0.20
2013 -5.22 5.04 -7.20 -3.95 -6.66 -0.14 6.61 -0.74 2.21 -3.46
2014 13.0 6.80 -1.85 -3.37 4.86 15.0 3.18 0.77 3.56 -5.82
2015 5.67 11.3 -3.01 -3.29 -0.57 14.8 4.47 9.43 -0.11 -7.83
2016 2.64 -3.12 -3.49 -3.80 -1.64 -8.90 -10.8 -3.63 -2.62 -1.45
2017 9.78 3.98 -2.21 -2.71 4.91 13.2 2.02 5.96 1.41 1.48
2018 10.0 9.96 0.00 -2.14 9.54 10.1 19.7 12.7 18.1 -0.63
2019 4.95 6.06 -2.88 -2.19 6.69 1.62 8.27 1.17 9.70 -0.57
2020 -10.8 -34.9 -8.25 -3.35 -7.62 -24.9 -16.9 -8.25 -8.24 -2.54
2021 3.65 31.7 -0.47 -0.70 2.57 3.09 7.05 2.78 6.48 1.80
2022 4.26 3.82 0.00 -0.24 2.95 4.23 4.47 3.22 4.44 0.10
2023 2.78 2.55 -0.24 -0.47 2.09 2.72 3.13 2.22 3.08 0.19
2024 1.57 1.54 -0.70 -0.71 1.43 1.52 1.83 1.46 1.79 0.14
2025 1.19 1.16 -0.47 -0.71 1.09 1.15 1.45 1.12 1.41 0.14
2026 0.71 0.64 -0.94 -0.96 0.52 0.67 0.97 0.56 0.93 0.14

Key Ratios

Year
IVA/Revenue

(%)

Imports/
Demand

(%)

Exports/
Revenue

(%)

Revenue per
Employee

($'000)

Wages/
Revenue

(%)

Employees per
estab.
(Units) Average Wage  ($)

2012 29.9 83.4 74.3 285 21.0 19.8 59,835
2013 33.2 87.0 78.3 290 21.9 19.9 63,630
2014 31.4 86.7 79.6 312 19.6 21.3 61,150
2015 33.0 90.7 86.5 332 20.3 21.8 67,298
2016 31.2 83.1 76.8 346 19.0 22.2 65,940
2017 29.5 83.6 79.2 363 18.4 23.8 66,598
2018 29.5 84.7 79.2 364 18.8 26.1 68,508
2019 29.8 83.6 76.7 358 18.1 28.7 64,961
2020 21.8 75.7 64.6 346 18.6 28.9 64,522
2021 27.7 76.2 64.2 350 18.5 29.7 64,651
2022 27.6 76.2 64.2 354 18.3 30.6 64,820
2023 27.5 76.2 64.2 356 18.2 31.3 64,904
2024 27.5 76.3 64.1 357 18.2 32.0 64,920
2025 27.5 76.3 64.1 357 18.2 32.5 64,939
2026 27.5 76.3 64.1 358 18.1 33.0 64,964

Figures are inflation adjusted to 2021
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Additional Resources
Additional
Resources

Canadian Materials Handling & Distribution Society
http://www.cmhds.org

Materials Handling Institute
http://www.mhi.org

Conveyor Equipment Manufacturers Association
http://www.cemanet.org

Forklift Action
http://www.forkliftaction.com

Industrial Truck Association
http://www.indtrk.org

Statistics Canada
http://www.statcan.gc.ca

Industry Jargon LEAN PRODUCTION
Production that eliminates waste, reduces inventory and improves productivity.

TELEHANDLER
A lift truck similar to a forklift but with the added capability of extending and retracting the load-bearing unit.

WINCH
A mechanical device used to pull in (wind up) or let out (wind out) rope, chain or cable.

Glossary BARRIERS TO ENTRY
High barriers to entry mean that new companies struggle to enter an industry, while low barriers mean it is easy for
new companies to enter an industry.

CAPITAL INTENSITY
Compares the amount of money spent on capital (plant, machinery and equipment) with that spent on labour.
IBISWorld uses the ratio of depreciation to wages as a proxy for capital intensity. High capital intensity is more than
$0.333 of capital to $1 of labour; medium is $0.125 to $0.333 of capital to $1 of labour; low is less than $0.125 of
capital for every $1 of labour.

CONSTANT PRICES
The dollar figures in the Key Statistics table, including forecasts, are adjusted for inflation using the current year (i.e.
year published) as the base year. This removes the impact of changes in the purchasing power of the dollar, leaving
only the "real" growth or decline in industry metrics. The inflation adjustments in IBISWorld’s reports are made using
Statistics Canada's implicit GDP price deflator.

DOMESTIC DEMAND
Spending on industry goods and services within Canada, regardless of their country of origin. It is derived by adding
imports to industry revenue, and then subtracting exports.

EMPLOYMENT
The number of permanent, part-time, temporary and casual employees, working proprietors, partners, managers
and executives within the industry.

ENTERPRISE
A division that is separately managed and keeps management accounts. Each enterprise consists of one or more
establishments that are under common ownership or control.

ESTABLISHMENT
The smallest type of accounting unit within an enterprise, an establishment is a single physical location where
business is conducted or where services or industrial operations are performed. Multiple establishments under
common control make up an enterprise.

EXPORTS
Total value of industry goods and services sold by Canadian companies to customers abroad.

IMPORTS
Total value of industry goods and services brought in from foreign countries to be sold in Canada.
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INDUSTRY CONCENTRATION
An indicator of the dominance of the top four players in an industry. Concentration is considered high if the top
players account for more than 70% of industry revenue. Medium is 40% to 70% of industry revenue. Low is less
than 40%.

INDUSTRY REVENUE
The total sales of industry goods and services (exclusive of excise and sales tax); subsidies on production; all other
operating income from outside the firm (such as commission income, repair and service income, and rent, leasing
and hiring income); and capital work done by rental or lease. Receipts from interest royalties, dividends and the sale
of fixed tangible assets are excluded.

INDUSTRY VALUE ADDED
The market value of goods and services produced by the industry minus the cost of goods and services used in
production. IVA is also described as the industry's contribution to GDP, or profit plus wages and depreciation.

INTERNATIONAL TRADE
The level of international trade is determined by ratios of exports to revenue and imports to domestic demand. For
exports/revenue: low is less than 5%; medium is 5% to 20%; and high is more than 20%. Imports/domestic demand:
low is less than 5%; medium is 5% to 35%; and high is more than 35%.

LIFE CYCLE
All industries go through periods of growth, maturity and decline. IBISWorld determines an industry's life cycle by
considering its growth rate (measured by IVA) compared with GDP; the growth rate of the number of establishments;
the amount of change the industry's products are undergoing; the rate of technological change; and the level of
customer acceptance of industry products and services.

NONEMPLOYING ESTABLISHMENT
Businesses with no paid employment or payroll, also known as nonemployers. These are mostly set up by self-
employed individuals.

PROFIT
IBISWorld uses earnings before interest and tax (EBIT) as an indicator of a company’s profitability. It is calculated as
revenue minus expenses, excluding interest and tax.

REGIONS
Prairies | AB, SK, MB
Atlantic | NB, NS, PE, NL
Territories | YT, NT, NU

VOLATILITY
The level of volatility is determined by averaging the absolute change in revenue in each of the past five years.
Volatility levels: very high is more than ±20%; high volatility is ±10% to ±20%; moderate volatility is ±3% to ±10%;
and low volatility is less than ±3%.

WAGES
The gross total wages and salaries of all employees in the industry.



IBISWorld helps you find the industry
information you need – fast.

With our trusted research covering thousands of global industries, you’ll get a quick and intelligent
overview of any industry so you can get up to speed in minutes. In every report, you’ll find
actionable insights, comprehensive data and in-depth analysis to help you make smarter, faster
business decisions. If you’re not yet a member of IBISWorld, contact us at 1-800-330-3772 or
info@ibisworld.com to learn more.

DISCLAIMER
This product has been supplied by IBISWorld Inc. (‘IBISWorld’) solely for use by its authorized licenses strictly in
accordance with their license agreements with IBISWorld. IBISWorld makes no representation to any other person
with regard to the completeness or accuracy of the data or information contained herein, and it accepts no
responsibility and disclaims all liability (save for liability which cannot be lawfully disclaimed) for loss or damage
whatsoever suffered or incurred by any other person resulting from the use of, or reliance upon, the data or
information contained herein. Copyright in this publication is owned by IBISWorld Inc. The publication is sold on
the basis that the purchaser agrees not to copy the material contained within it for other than the purchasers own
purposes. In the event that the purchaser uses or quotes from the material in this publication – in papers, reports,
or opinions prepared for any other person – it is agreed that it will be sourced to: IBISWorld Inc.

Copyright 2021 IBISWorld Inc.


	 
	 
	Contents

	COVID-19 (Coronavirus) Impact Update
	About IBISWorld


	About This Industry
	Industry Definition
	Major Players
	Main Activities
	The primary activities of this industry are:
	The major products and services in this industry are:

	Supply Chain
	SIMILAR INDUSTRIES
	RELATED INTERNATIONAL INDUSTRIES


	Industry at a Glance
	Executive Summary

	Industry Performance
	Key External Drivers
	Canadian effective exchange rate index
	Industrial capacity utilization
	Value of nonresidential construction
	Housing starts
	Demand from transportation and warehousing

	Current Performance

	Industry Outlook
	Outlook
	Industry Life Cycle

	Products & Markets
	Supply Chain
	Products & Services
	Demand Determinants
	Major Markets
	International Trade
	Business Locations

	Competitive Landscape
	Market Share Concentration
	Key Success Factors
	Cost Structure Benchmarks
	Basis of Competition
	Barriers to Entry
	Industry Globalization

	Major Companies
	Major Players
	Linamar Corporation
	Market Share: 15.5%
	TK Elevator
	Market Share: 10.2%

	Other Companies
	Fraco Products Ltd.
	Lift-Rite Inc.


	Operating Conditions
	Capital Intensity
	Technology & Systems
	Revenue Volatility
	Regulation & Policy
	Industry Assistance

	Key Statistics
	Industry Data
	Annual Change
	Key Ratios

	Additional Resources
	Additional Resources
	Industry Jargon
	Glossary


