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COVID-19
(Coronavirus)
Impact Update

IBISWorld's analysts constantly monitor the industry impacts of current events in real-time – here is an update of
how this industry is likely to be impacted as a result of the global COVID-19 pandemic:

• The Precast Concrete Manufacturing industry in Canada relies on a strong construction sector for revenue. As
construction activity slows, operators in the sector will be purchasing fewer industry products, resulting in reduced
demand. For more detail, please see the Demand Determinants chapter.

• The industry's moderate degree of globalization leaves it insulated from more severe declines as a result of the
COVID-19 (coronavirus) pandemic. Industry products are heavy and difficult to transport long distances, limiting
trade opportunities. For more detail, please see the Industry Globalization chapter.

• The industry is expected to experience a strong decline in revenue in 2020 as economic uncertainty increases
drastically and the construction sector, the industry's primary market, suffers severely. For more detail, please see
the Current Performance chapter.

Note: The content in this report is currently being updated to reflect the trends outlined above.
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About IBISWorld
IBISWorld specializes in industry research with coverage on thousands of global industries. Our comprehensive data and in-depth analysis help
businesses of all types gain quick and actionable insights on industries around the world. Busy professionals can spend less time researching
and preparing for meetings, and more time focused on making strategic business decisions that benefit you, your company and your clients. We
offer research on industries in the US, Canada, Australia, New Zealand, Germany, the UK, Ireland, China and Mexico, as well as industries that
are truly global in nature.
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About This Industry
Industry Definition Operators in the Precast Concrete Manufacturing industry in Canada manufacture precast and prestressed concrete

products for use in various construction markets. Industry products include precast concrete slabs and panels,
building boards, roofing tiles, railroad ties, posts and poles, in addition to prestressed bridge beams and trusses.
The production of concrete blocks, bricks and pipes are excluded from this industry.

Major Players Brooklin Concrete Products

Main Activities The primary activities of this industry are:

Producing precast concrete

Producing prestressed concrete

The major products and services in this industry are:

Precast concrete products

Prestressed concrete products

Other concrete products
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Supply Chain

SIMILAR INDUSTRIES

Concrete Contractors in Canada Cement Manufacturing in Canada Ready-Mix Concrete
Manufacturing in Canada

Concrete Pipe & Block
Manufacturing in Canada

       

       

RELATED INTERNATIONAL INDUSTRIES

Precast Concrete Manufacturing
in the US

Concrete Product Manufacturing
in Australia

Cement Product Manufacturing in
China

Concrete Construction Product
Manufacturing in the UK

Concrete Construction Product
Manufacturing in Ireland
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Industry at a Glance
Key Statistics

$2.1bn
Revenue

Annual Growth

2015–2020

-0.2%

Annual Growth

2020–2025

4.5%

Annual Growth

2015–2025

 

$-27.7m
Profit

Annual Growth

2015–2020

-169.5%

  Annual Growth

2015–2020

 

-1.3%
Profit Margin

Annual Growth

2015–2020

-9.2pp

  Annual Growth

2015–2020

 

354
Businesses

Annual Growth

2015–2020

-2.3%

Annual Growth

2020–2025

1.2%

Annual Growth

2015–2025

 

8,213
Employment

Annual Growth

2015–2020

3.5%

Annual Growth

2020–2025

3.9%

Annual Growth

2015–2025

 

$494.1m
Wages

Annual Growth

2015–2020

3.9%

Annual Growth

2020–2025

4.0%

Annual Growth

2015–2025

Key External Drivers % = 2015–20 Annual Growth

1.9%
Government consumption and
investment

-3.4%
Value of nonresidential
construction

1.2%
Value of residential construction

-0.8%
Canadian effective exchange rate
index

 
Industry Structure

POSITIVE IMPACT

  Concentration
Low   Technology Change

Low

MIXED IMPACT

  Life Cycle
Mature   Capital Intensity

Medium

  Industry Assistance
Medium / Steady   Barriers to Entry

Medium / Steady

  Industry Globalization
Medium / Increasing

NEGATIVE IMPACT

  Revenue Volatility
High   Regulation & Policy

Heavy / Steady

  Competition
High / Increasing

 

Key Trends

 Government expenditure is key to sustaining revenue in this
industry

 International trade has picked up steam over much of the
past five years

 Despite rising profitability, industry participation is estimated
to have fallen

 Industry export growth will likely rebound over the next five
years

 Improving corporate profit levels will stimulate private sector
investment

 Price-based competition from imports will constrain industry
profit growth

 The industry is heavily reliant on demand from
nonresidential construction markets



Precast Concrete Manufacturing in Canada September 2020

8 IBISWorld.com

Products & Services Segmentation

 
Major Players SWOT

STRENGTHS

  Low Customer Class Concentration

   

WEAKNESSES

  High Competition

  High Volatility

  Medium Imports

  Low Profit vs. Sector Average

  High Product/Service Concentration

  Low Revenue per Employee

  High Capital Requirements

   

OPPORTUNITIES

  High Revenue Growth (2015-2020)

  High Revenue Growth (2020-2025)

  Canadian effective exchange rate index

   

THREATS

  Low Revenue Growth (2005-2020)

  Low Outlier Growth

  Low Performance Drivers

  Value of nonresidential construction
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Executive Summary Cracked up: A rebound in residential construction activity is expected to
benefit the industry

Operators in the Precast Concrete Manufacturing industry in Canada design and manufacture products such as
tiles, slabs, panels, culverts, manholes, beams and trusses. Industry products are either precast using a standard
mould or prestressed under the pressure of steel rods and are used in construction projects. Public utilities, energy,
mining and transportation infrastructure construction generate the majority of demand for precast and prestressed
concrete, followed by residential and commercial building construction. The industry has experienced poor
performance over the five years to 2020 in line with struggling domestic nonresidential construction markets. Overall,
industry revenue is forecast to decline an annualized 0.2% to $2.1 billion over the five years to 2020. This includes a
forecast decline of 11.1% in 2020 alone in response to expected falling residential and nonresidential construction
expenditure over the year as a result of the COVID-19 (coronavirus) pandemic.

The industry is heavily reliant on demand from nonresidential construction markets, as industry goods are used in a
huge range of industries. Over the past five years, poor performance in nonresidential construction markets, in part
due to declining commodity prices prompting falling activity levels in a range of related industries, has cut into
industry potential. Notably, the industry has experienced a boost from exports over much of the past five years,
although these have traditionally been a minor share of industry revenue. A significant depreciation in the domestic
dollar resulted in the value of exports almost doubling between 2013 and 2015, causing exports as a share of
revenue to rise to almost 10.0%.

Moving forward, IBISWorld expects construction markets in Canada to improve over the five years to 2025. With an
improving economy and rising corporate profit levels, this will stimulate private expenditure. As a result, the value of
nonresidential construction is forecast to return to growth over the next five years. Meanwhile, recent government
initiatives such as the Investing in Canada Plan have dedicated millions of dollars in funding for infrastructure
projects and these developing projects will increase demand for industry products. Additionally, residential
construction is forecast to rebound, further benefiting the industry, which is forecast to return to growth, with revenue
rising an annualized 4.5% to $2.7 billion over the five years to 2025.
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Industry Performance

Key External
Drivers

Government consumption and investment

Infrastructure and public construction projects represent a significant market for industry products. The construction
of drainage, water systems, bridges and other structures propel demand for a variety of precast and prestressed
concrete products. Government expenditure and investment is expected to increase in 2020, representing a
potential opportunity for the industry.

 

Value of nonresidential construction

The construction of commercial and industrial buildings generates demand for industry products, including precast
tiles, slabs and panels. While Canadian nonresidential construction activity has stalled over the five years to 2020,
the value of nonresidential construction is expected to decrease in 2020, posing a potential threat to this industry.

 

Value of residential construction

Residential construction is a major driver of demand for precast concrete tiles, slabs and panels. Therefore, greater
residential construction activity boosts industry revenue. IBISWorld expects the value of residential construction,
including spending on homes and renovation, to decrease in 2020.

 

Canadian effective exchange rate index

A weak Canadian dollar, reflected in a low Canadian effective exchange rate (CEER) index, benefits the industry by
making its exports more affordable in global markets. However, due to the large size and heavy weight of many
precast concrete products, trade is limited in this industry. The CEER index is expected to decrease in 2020.
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Current
Performance

The Precast Concrete Manufacturing industry in Canada designs and
manufactures precast and prestressed concrete products.

Precast concrete is cast in a reusable mould before being cured and installed. Industry products include floor slabs,
roof tiles, wall panels, manholes and sewage storage tanks. Prestressed concrete is cast under stretched high-
strength steel cables, giving the concrete increased strength and stress resistance. Prestressed products include
beams and trusses that are used to support open-air structures such as highways and bridges.

Industry products are used for the construction of a wide variety of both building and nonbuilding structures. The
utilities, energy, mining and transportation infrastructure markets represent the largest sources of demand for
industry products, followed by the residential and nonresidential building markets. Rapidly declining commodity
prices between 2014 and 2016 have led to a sharp decrease in demand from the energy and utility markets, as
businesses in these sectors delayed investments in new construction and development projects. Further,
nonresidential construction declined between 2015 and 2016, as decreasing Canadian corporate profit curtailed
investments in new buildings. Consequently, IBISWorld estimates that industry revenue will decrease an annualized
0.2% to $2.1 billion over the five years to 2020. This includes an expected decline of 11.1% in 2020 alone as the
COVID-19 (coronavirus) pandemic wreaks havoc on the construction sector, which is the almost exclusive market
for industry products.

MIXED DEMAND FROM DOWNSTREAM MARKETS

The primary source of demand for industry materials comes from
construction markets, which have experienced significant volatility over
the past five years.

For example, according to IBISWorld estimates and Statistics Canada data, the value of nonresidential construction,
which includes expenditure on structures such as office buildings, hospitals, factories, power plants, communication
lines and mining shafts, is expected to decrease at an annualized rate of 3.8% over the five years to 2020. This, in
turn, has depressed demand for industry products, such as prestressed concrete, in addition to precast columns and
architectural panels used for commercial buildings and parking structures.

However, the industry has benefited from increased government spending on utilities and transport infrastructure.
Water and drainage systems rely heavily on precast concrete products, such as culverts and manholes, while the
transport sector relies heavily on prestressed concrete products, such as beams and trusses for the support of
open-air bridges and highways. Electricity generation and other infrastructure sectors also demand a variety of
precast concrete products including slabs, panels and tiles.

Government expenditure, which funds the majority of utilities and infrastructure projects, is therefore, key to
sustaining revenue in this industry. Government spending has increased an annualized 2.1% over the five years to
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2020. Government spending on such structures tends to be fairly consistent and helps to moderate industry revenue
volatility. Additionally, there have been several new government initiatives over the past five years that have
benefited the industry and will provide a source of continued demand for industry products over the next decade. For
example, the New Building Canada Plan (NBCP), put into effect in 2014, represented a 10-year spending initiative
by the Canadian government to invest millions of dollars in infrastructure projects that would bolster demand for
precast concrete products used in utility and transport infrastructure construction. In 2016, the government
announced the Investing in Canada plan, which the NBCP would be rolled into. The Investing in Canada Plan in turn
has dedicated over $180.0 billion in funding for various types of infrastructure projects over 12 years.

The residential construction sector, which represents another market for precast concrete manufacturers, has also
been highly volatile over the past five years. Housing starts fell 12.5% in 2013, just prior to the reporting period,
followed by tepid growth before an 11.0% increase in 2017. However, high household debt levels, rising interest
rates and more stringent mortgage regulations have since cut into housing starts, which are forecast to fall 14.2% in
2020 amid the coronavirus pandemic.

INTERNATIONAL TRADE

International trade has picked up steam over much of the past five years.

The value of exports has increased during most of the five-year period, but the coronavirus pandemic is expected to
cause a 28.2% decline in 2020, resulting in an annualized drop of 2.4% to reach $119.3 million over the five years to
2020. The vast majority of exports are destined for the United States, meaning that conditions south of the border
are the primary driver of foreign demand for industry products. A depreciation of the dollar in recent years has in turn
made products more competitive abroad.

Meanwhile, import competition has also risen over the past five years, with the value of imports rising an annualized
2.2% to an estimated $401.7 million over the five years to 2020. Imports have risen from China in particular, with the
value of imports from China rising an annualized 13.3% over the past five years. However, the majority of imports
still come from the United States. Even with this growth, imports are estimated to satisfy only 16.7% of domestic
demand in 2020, as precast concrete products are generally heavy and costly to transport.

INDUSTRY LANDSCAPE

Despite slightly lower industry revenue, the industry has experienced
rising profit over much of the past five years.

However, the coronavirus pandemic is expected to cause the industry to operate at a loss in 2020. In 2020, industry
profit, measured as earnings before interest and taxes, is expected to stand at a loss of 1.3%.

Despite rising profitability, industry participation is estimated to have fallen over the past five years, with the number
of industry establishments declining an annualized 2.2% to 431 facilities over the five years to 2020. This may be
due to both increased price competition and slower demand from some key markets. However, industry employment
has grown at an annualized rate of 3.5% to 8,213 workers over the five years to 2020. This is likely due to the
industry's reliance on labour, as many operators manufacture custom products.
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Historical Performance Data

Year
Revenue

($m)
IVA

($m)
Establishments

(Units)
Enterprises

(Units)
Employment

(Units)
Exports

($m)
Imports

($m)
Wages

($m)

Domestic
Demand

($m)

Value of
nonresidential

construction
($b)

2011 2,046 749 428 353 6,821 61.4 186 376 2,170 164
2012 2,101 686 421 348 7,316 80.5 210 392 2,231 176
2013 2,299 634 459 379 6,658 77.3 237 395 2,458 184
2014 2,223 663 470 388 5,862 93.2 286 396 2,415 191
2015 2,155 640 481 397 6,919 135 361 409 2,381 173
2016 2,073 634 462 379 7,187 144 429 349 2,357 156
2017 1,937 692 461 378 7,398 150 453 431 2,239 159
2018 2,402 913 473 388 8,839 167 470 537 2,706 161
2019 2,395 859 470 386 8,889 166 437 539 2,666 161
2020 2,130 531 431 354 8,213 119 402 494 2,413 143
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Industry Outlook
Outlook The Precast Concrete Manufacturing industry in Canada is projected to

benefit from an improvement in domestic construction markets over the
coming years.

Rising government expenditure will propel demand for a variety of precast and prestressed concrete products
including tiles, slabs, panels, culverts, beams and trusses. Nonresidential markets are also forecast to grow over the
five years to 2025, propelling demand for precast concrete for commercial applications. Residential construction,
similarly, will likely experience strong growth as the economy recovers from the COVID-19 (coronavirus) pandemic.
IBISWorld estimates that industry revenue will rise at an annualized rate of 4.5% to $2.7 billion over the five years to
2025. The industry profit margin is also expected to recover to pre-coronavirus levels as construction markets are
expected to surge, fuelling revenue.

REBOUNDING CONSTRUCTION

An expanding Canadian economy will ripple through the nonresidential
construction sector over the next five years.

IBISWorld expects government spending on infrastructure to continue to expand. Recently launched programs such
as the Investing in Canada Plan have dedicated over $100.0 billion over the coming years to infrastructure projects.
As these projects get off the ground, they will increase demand for industry goods. Precast concrete manufacturers
will especially benefit from expanded transportation infrastructure, such as bridges and highways and improved and
upgraded water and drainage infrastructure.

Furthermore, improving corporate profit levels will stimulate private sector investment, increasing construction
expenditure on nonresidential buildings such as entertainment centres, retail spaces, offices, schools, hospitals,
prisons and power plants. These projects will generate demand for concrete products, especially in the precast
segment that includes floor slabs and architectural wall panels. Meanwhile, residential housing construction will be
weak over the next five years, with housing starts forecast to rise an annualized 1.1%. Additionally, consistent
expenditure on household renovation projects will sustain demand from residential markets by boosting demand for
precast concrete tiles, slabs, wall panels and ornamental concrete, especially in multifamily residential spaces that
rely heavily on concrete, such as apartments and condominiums. However, elevated levels of household debt and a
projected increase in lending rates are likely to remain a threat to long-term residential construction spending.

ENDURING COMPETITION

Some of the anticipated benefits from the domestic market will be
captured by imports, which are satisfying an ever-growing share of the
domestic market for precast concrete.

Despite moderate tariff barriers, import competition will remain strong over the next five years, a testament to the
cost effectiveness of manufacturers abroad compared with those in Canada. While continued weakness in the
domestic dollar will ensure domestic goods remain competitive, import competition is likely to continue to expand. As
a result, IBISWorld expects imports to increase an annualized 4.9% to $509.9 million over the five years to 2025.

Industry export growth will likely rebound over the next five years. Demand will continue to increase in line with
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forecast growth in construction expenditure in the United States on commercial, institutional and infrastructure
projects, but will shrink as a share of revenue as exports are forecast to grow slightly slower. Additionally, exports
will continue to contend with those from other countries such as China that have more competitive cost structures.
Exports are expected to increase at an annualized rate of 4.3% to $147.0 million over the five years to 2025.

Price-based competition from imports, in addition to an increase in projected input costs, including cement, lime and
aggregates, will constrain industry profit growth over the next five years. However, operators that offer value-added
products, such as beams and trusses for bridges and highways, will be able to charge premium prices and
command higher than average margins. In addition, operators servicing infrastructure markets often have an
advantage over foreign manufacturers in gaining government contracts, as they can claim to support local
businesses and jobs. Consequently, IBISWorld expects operators servicing the infrastructure market to be larger
and more profitable than operators servicing residential construction and other local, small-scale building projects.

Over the next five years, the number of precast concrete manufacturers is expected to rise slowly, with participation
encouraged by improving demand conditions, but discouraged by higher competition and saturation in the market.
Overall, IBISWorld expects the number of companies to increase an annualized 1.2% to 376 enterprises over the
five years to 2025, with comparable growth in the number of manufacturing facilities or establishments. Employment
is expected to grow an annualized 3.9% to 9,939 workers during the same period as the workforce remains large
and integral to the design, customization and quality oversight of precast concrete products.

Performance Outlook Data

Year
Revenue

($m)
IVA

($m)
Establishments

(Units)
Enterprises

(Units)
Employment

(Units)
Exports

($m)
Imports

($m)
Wages

($m)

Domestic
Demand

($m)

Value of
nonresidential

construction
 ($b)

2020 2,130 531 431 354 8,213 119 402 494 2,413 143
2021 2,223 769 436 357 8,509 124 421 513 2,520 149
2022 2,389 823 447 365 9,028 133 454 545 2,710 160
2023 2,493 859 452 368 9,361 138 475 566 2,830 167
2024 2,579 888 458 372 9,653 143 493 584 2,929 173
2025 2,660 916 463 376 9,939 147 510 602 3,023 179
2026 2,745 942 468 380 10,187 151 528 618 3,121 185
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Industry Life Cycle The life cycle stage of this industry is    Mature

LIFE CYCLE REASONS

Operators are focused on cutting costs and boosting production efficiency

Industry products are widely accepted in construction markets

Technological change in the industry is geared toward improvement rather than changing core
methods

The Precast Concrete Manufacturing industry in Canada is in the mature stage of its life cycle. IBISWorld expects
industry value added (IVA), which measures an industry's contribution to the economy, to increase at an annualized
rate of 3.7% over the 10 years to 2025. This is faster than Canada's forecast GDP growth during the period, which is
estimated to grow at an annualized rate of 1.6%. However, the primary reason for this outsize growth is due to huge
expected growth in profit during the outlook period, as the industry is expected to take a loss over 2020. The
industry is also closely tied to domestic nonresidential construction markets, which tend to be cyclical.

The industry is mature for several reasons. Precast concrete products are widely accepted in construction markets
and considered essential to the erection of structures such as water systems, bridges and highways. Moreover,
technological change in the industry has been modest and is geared toward increasing stress and fracture
resistance rather than changing core design and production methods. Finally, the industry is up against increasing
competition on the basis of price, especially from imports, causing operators to focus on ways to cut costs and boost
production efficiency. Although import levels are rising, imports are unlikely to displace the industry in the domestic
market, given the importance of sourcing precast concrete from nearby manufacturers.
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Products & Markets
Supply Chain Key Buying Industries

1st Tier

Concrete Contractors in Canada

2nd Tier

Industrial Building Construction in Canada

Municipal Building Construction in Canada

Commercial Building Construction in Canada

Apartment & Condominium Construction in Canada

Homebuilders in Canada

Key Selling Industries
1st Tier

Stone Mining in Canada

Sand & Gravel Mining in Canada

2nd Tier

Heavy Equipment Rental in Canada

Mining, Oil & Gas Machinery Wholesaling in Canada

Power Tools & Other General-Purpose Machinery
Manufacturing in Canada

Products & Services

  PRECAST CONCRETE PRODUCTS

Products in the Precast Concrete Manufacturing industry in Canada,
specifically in this segment, are manufactured by casting concrete in a
reusable mould, which is then cured in a controlled environment,
transported to a construction site and lifted into place.

IBISWorld expects precast concrete products to generate 68.9% of industry revenue in 2020. Precast products
include culverts, manholes, slabs and panels, building boards, roofing tiles, railway tiles, posts and poles. Precast
concrete is used architecturally as cladding, trim and accessories. It is also used in structural applications such as
foundations, beams, floors and walls. In addition, precast concrete is used to build hazardous material containers,
vaults, manholes and sewage tanks. Finally, precast concrete is popular in the agricultural sector for use in fences,
watering troughs and underwater infrastructure. As a result, demand for precast concrete products comes from a
variety of markets, including water infrastructure, residential and commercial construction. While infrastructure
spending has risen over the five years to 2020, residential and commercial construction have been much more
volatile.

PRESTRESSED CONCRETE PRODUCTS

Products in this segment are manufactured by casting concrete around
steel cables that have been reinforced under tension.

The concrete can then cure, after which the cables are cut and the concrete is compressed. IBISWorld estimates
prestressed concrete products will generate 22.1% of industry revenue in 2020. Prestressed concrete can carry
greater loads and span greater distances than precast concrete, while maintaining a minimum level of flexibility and
strength. As a result, it is often used in transportation infrastructure. The most popular products in this segment are
beams and trusses, which are used to support open-air structures, such as bridges and highways. These products
have become more popular over the past five years as a result of the Investing in Canada Plan, which has
encouraged investment in infrastructure, including roads and bridges.
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OTHER CONCRETE PRODUCTS

Other products manufactured by this industry include concrete cast
stone, decorative products and precast terrazzo products.

These are demanded by a variety of markets and are expected to generate the remaining 9.0% of industry revenue
in 2020.

Demand
Determinants

Demand for products from the Precast Concrete Manufacturing industry
in Canada depends on two main factors, which include the level of activity
in downstream markets and the desirability of concrete in those markets.

Fortunately for operators, concrete remains popular throughout key infrastructure and building markets due to its
strength, durability and affordability. However, the level of downstream activity has fluctuated significantly over the
five years to 2020, inducing uncertain and sluggish demand for precast concrete.

Demand is particularly responsive to developments in the utilities and transport infrastructure sector, the largest
markets for precast concrete. This includes the construction of water and sewage systems in addition to the
construction of bridges and highways. These projects generate demand for a variety of precast products including
drainage systems, culverts, manholes, beams and trusses.

Infrastructure investment will increase over the five years to 2025. Canada's budget was expanded in 2014 with the
New Building Canada Plan, which dedicated $14.0 billion toward Canadian infrastructure over the next 10 years.
The New Building Canada Plan will commit to provincial and municipal infrastructure upgrades to bridges and
railways, housing, utilities and public transportation projects. In 2016, the plan was rolled into the Investing in
Canada Plan, which dedicated over $180.0 billion over 12 years to infrastructure investments, which should result in
consistent expenditure on industry-relevant infrastructure projects in the coming years.

However, the COVID-19 (coronavirus) pandemic is expected to undermine demand for industry products in the short
term. Rising economic uncertainty has stalled new construction, both in residential and nonresidential settings.
Consequently, construction companies are not purchasing concrete, which has creating brutal demand conditions
for industry products.

Major Markets

  UTILITIES AND HEAVY INDUSTRIAL CONSTRUCTION

Utilities construction generates the majority of demand for the Canadian
Precast Concrete Manufacturing industry, accounting for an estimated
57.2% of revenue in 2020.

The largest subsector in this market includes products related to the construction of sanitary water, stormwater and
sewage conduits and facilities.

The water, sewer and waste market is expected to represent 32.7% of industry revenue in 2020. Manholes,
stormwater retention structures, curb inlets and catch basins are commonly made from precast concrete.
Construction companies involved in water and on-site wastewater management also commonly purchase precast
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septic tanks and grease interceptors. This segment has increased as a share of revenue over the five years to 2020
as governments have become more environmentally conscious about pollution and reusing water.

Construction related to electric utilities, energy and heavy industrial facilities accounts for an estimated 24.5% of
industry revenue in 2020. Contractors and construction companies specializing in this subsector commonly
purchase precast utility vaults, electrical pull boxes and handholes, precast poles and beams, in addition to retaining
walls. This segment has decreased as a share of revenue over the past five years as others have grown.

BUILDING CONSTRUCTION

This market includes buyers of precast and prestressed concrete involved
in residential and nonresidential building construction and generates an
estimated 15.1% of industry revenue in 2020.

The residential building market has experienced volatile performance over the five years to 2020 and is a key
purchaser of precast concrete floor, wall and roof tiles, in addition to concrete building boards. Meanwhile,
commercial and institutional building markets, which build office spaces, shopping centres, schools and religious
facilities, use concrete products such as prestressed beams, precast slabs and panels and concrete tiles. This
segment has fallen as a share of revenue over the past five years as construction markets have experienced
uneven demand.

TRANSPORT INFRASTRUCTURE CONSTRUCTION

This market includes buyers of precast and prestressed concrete involved
in building roads, bridges, tunnels and highways, and generates an
estimated 14.7% of industry revenue in 2020.

Concrete products are used to erect bridges, highway off-ramps and overpasses, as well as to provide sound
insulation for highways and tunnel construction. The principal inputs purchased by this market include precast
culverts, sound walls and prestressed bridge elements. This market also purchases precast concrete pavement and
other related products. This segment has experienced uneven demand over the past five years, though this is
expected to improve over the five years to 2025 under the Investing in Canada Plan, which will result in large
expenditure on infrastructure improvements.

EXPORTS

Over the past five years, exports have fallen from a 6.2% share of revenue
in 2015 to 5.6% in 2020, though this decline is largely due to the COVID-19
(coronavirus) pandemic.

The majority of industry exports are destined to the United States, which experienced strong construction growth.
Moreover, the depreciation of Canada's currency against the US dollar made industry exports more appealing to
markets in the United States. Overall, many precast concrete products are bulky and have high transportation costs,
which inhibits industry exports and encourages construction markets to purchase concrete from nearby
manufacturers.
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International Trade Exports in this industry are    Medium and Decreasing

Imports in this industry are    Medium and Increasing

Products created in the Precast Concrete Manufacturing industry in Canada are generally heavy and costly to
transport. This has historically limited international trade of the product. Still, over the past decade, there has been a
rapid acceleration of the volume of precast concrete imported into Canada. Imports come primarily from the United
States, China and Israel. These manufacturers compete on the basis of efficient production and are able to offer the
product at low price points to domestic markets, undermining industry operators. Imports currently fulfill 16.7% of
domestic demand for precast concrete in 2020, a share that has steadily increased over the five years to 2020, as it
was only 15.1% in 2015. Imports have increased at an annualized rate of 2.2% to $401.7 million over the five years
to 2020. Imports have risen in particular from China, with the nominal value of Chinese imports rising at an
annualized rate of nearly 15.0% over the past five years. Importers have been especially competitive in the market
for generic precast products, for which price is the main point of differentiation.

Exports account for an estimated 5.6% of industry revenue in 2020. Exports have fallen at an annualized rate of
2.4% to $119.3 million over the five years to 2020, though this largely is caused by an expected 28.2% decline in
2020 alone due to the COVID-19 (coronavirus) pandemic. The value of the Canadian dollar in comparison with the
US dollar has fallen rapidly over the past five years, inducing growth of precast concrete exports south of the border.
However, this trend slowed down in 2019 as construction markets weakened, resulting in a slight slowdown of
exports.
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Business
Locations

  Products from the Precast Concrete Manufacturing industry in Canada need to be delivered to construction markets effectively
and on time to meet tight deadlines. Products may also need to be customized to market specifications. As a result, the majority of
operators are located near key construction markets and are dispersed in line with population densities.

Ontario and Quebec, the two most populous provinces, house over half of industry establishments. Ontario is home to an
estimated 39.0% of total precast concrete manufacturing facilities in 2020. Moreover, Quebec is home to 19.7% of total precast
concrete manufacturing facilities in 2020. Population concentration in these provinces necessitates significant infrastructure,
residential and commercial construction activity, propelling demand for precast concrete.

British Columbia and Alberta follow as the more popular choices of establishment location, accounting for an estimated 15.9% and
13.6% of establishments, respectively, in 2020. These provinces are also the third- and fourth-most populous in the country.
Furthermore, they are home to large and growing energy markets that generate demand for precast concrete. All other provinces
are sparsely populated and house a negligible share of industry establishments.
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Competitive Landscape
Market Share
Concentration

Concentration in this industry is    Low

The Precast Concrete Manufacturing industry in Canada exhibits low market share concentration, with the four
largest companies generating less than 15.0% of total revenue in 2020. Concentration is low because the majority of
operators are located near key buying markets, limiting the economies of scale from geographic expansion. For
example, even the industry's largest players typically only operate in one province. Brooklin Concrete Products, the
largest company in the industry, has several facilities, but all of them are in Ontario. With the challenges the industry
has been up against over the five years to 2020, numerous players have divested noncore operations or sourced
production elsewhere, narrowing their presence in the market. In fact, Armtec Infrastructure Inc. (Armtec), which was
the largest company in the industry in 2014, sold its assets to Brookfield Asset Management Inc. in 2015.
Meanwhile, in 2017, Ironbridge Equity Partners Inc. acquired Armtec's precast assets, but it split them up into two
distinct companies, Power Precast Solutions Ltd. and Brooklin Concrete Products. IBISWorld expects market share
concentration to remain low over the five years to 2025. Concentration may increase as a result of the COVID-19
(coronavirus) pandemic. The industry is heavily fragmented and filled with small businesses. These smaller
operators may be forced to merge or be acquired by a larger player to survive as construction markets are forecast
to experience severe declines in 2020.

Key Success
Factors

IBISWorld identifies 250 Key Success Factors for a business. The most important for this industry are:

Proximity to key markets:
Operators located near growing end markets are able to save on transportation, better anticipate shifts in demand
and provide on-time delivery.

Upstream vertical integration:
Operators that own raw material supply, such as cement, are able to secure contracts and lower procurement costs.
This helps the company plan production and inventory and boost profit.

Downstream ownership links:
Operators that own distribution facilities are able to streamline delivery logistics. This lowers costs and delivery times
and ensures customer satisfaction.

Ability to alter goods produced in favour of market conditions:
Operators that can alter their production mix limit dependence on any one market. For example, they may take
advantage of rising residential construction when infrastructure construction is down by offering more products
catered to residential builders.

Ability to provide testing or thermometers for on-site employees:
The industry is reliant on labour that cannot be done remotely. Those that can keep employees safe and continue
production will have an advantage.



Precast Concrete Manufacturing in Canada September 2020

23 IBISWorld.com

Cost Structure
Benchmarks

  Profit

IBISWorld expects industry profit, measured as earnings before interest
and taxes, to stand at a loss of 1.3% in 2020, falling from 7.9% in 2015.
Notably, while the industry profit margin has risen during the much of
the reporting period, the industry is forecast to suffer a loss in 2020 as a
result of the COVID-19 (coronavirus) pandemic. The pandemic and
associated rising economic uncertainty have greatly constrained the
construction sector, which is almost the entire market for industry
products. While the industry has experienced rising import penetration
from abroad, many large industry products are complicated to transport.
As a result, only certain product segments experience import
competition. Additionally, the regional nature of industry competition
helps to keep profit fairly stable, as operators rarely seek to expand
their scope. Additionally, the industry does not feature a huge number
of operators, which helps to keep price competition down.

 

  Wages

IBISWorld expects wages to account for 23.2% of revenue in 2020.
This includes expenditure on contracted labour. The industry remains
highly dependent on labour and wages have grown as a share of
revenue over the past five years. High wage costs, relative to other
manufacturing sectors, reflects the industry's reliance on manual labour
for the design and moulding of precast concrete products. Skilled
employees are also necessary for understanding and meeting customer
specifications and forging relationships with key buyers. IBISWorld
expects wages to remain high as a share of revenue, especially as
there have not been any significant advances in new labour-saving
technology in this industry.
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  Purchases

IBISWorld expects purchases to account for 35.0% of industry revenue
in 2020, representing the largest cost for operators. This segment
includes purchases of cement, sand and gravel, crushed and broken
stone, steel wire, reinforcing mesh and containers. Overall, the cost of
purchases in the industry is relatively low compared with other
industries in the sector due to higher than average dependence on
labour for most operations. Purchases have fallen for this industry over
the past five years.

 

  Marketing

Marketing is a comparatively small share of industry revenue, at only an
estimated 2.8% in 2020. Operators have internal sales team and tend
to maintain a stable roster of clients, so they often do not need to spend
significant amounts of money on marketing activities.

 

  Depreciation

IBISWorld expects depreciation to account for 3.0% of revenue in 2020.
Plant maintenance costs are particularly high and contribute to large
sunk costs. Depreciation has been fairly stable as a share of industry
revenue over the past five years, a trend that is likely to continue into
the near future.
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  Rent

Rent expenses are estimated to account for 5.8% of industry revenue in
2020. Many industry operators need large facilities to create certain
products, particularly the largest goods used in the construction of
bridges and other large infrastructure projects. Further, it is often
convenient to locate a facility closer to downstream urban markets to
minimize transportation costs, where rent tends to be higher.

 

  Utilities

Utilities are estimated to account for 2.6% of industry revenue in 2020.
This figure is fairly consistent for the sector overall and has not
changed significantly over the past five years.

 

  Other Costs

All other costs, including communication, legal, administrative, repair
and maintenance costs, account for an estimated 29.0% of industry
revenue in 2020.
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Basis of
Competition

Competition in this industry is    High and the trend is Increasing

  The principal bases for competition in the Precast Concrete
Manufacturing industry in Canada are product durability and the ability to
deliver demanded capacity on time.

Concrete products used in infrastructure and building markets must meet a host of regulatory specifications and be
strong, durable and weather resistant. In addition, the product must be delivered to meet tight and often changing
construction deadlines. Operators with upstream and downstream linkages are better positioned to secure inputs
and distribution networks for efficient delivery, giving them a competitive edge over other manufacturers.

After quality and service timing are established, price becomes the main point of competition among operators.
Weak demand from construction markets has reinforced price-based competition in the industry, as operators seek
to offer products at low price points to encourage purchases. Imports have also driven price-based competition and
contribute to a rising level of competition in the industry. Imports come primarily from the United States, an efficient
concrete manufacturer with the ability to deliver the same high-quality products often at lower price points. Imported
products are also increasingly coming from China, an efficient global manufacturer with the ability to offer generic
products at very competitive price points, and it has significantly increased its share of the imports market in recent
years. IBISWorld expects imports to continue to grow over the five years to 2025, satisfying a rising share of
domestic demand for precast concrete and exerting rising pressure on industry operators.

IBISWorld expects competition to increase in 2020 as a result of the COVID-19 (coronavirus) pandemic. The market
for industry products is expected to slow as economic uncertainty rises, affecting construction markets. As demand
for industry products falls, operators must compete more intensely for the remaining revenue opportunities.

Barriers to
Entry

Barriers to Entry in this industry are    Medium and the trend is Steady

  Barriers to entry in the Precast Concrete Manufacturing
industry in Canada are moderate and steady. Precast
concrete manufacturers offer a diverse range of products
with end uses ranging from drainage solutions to
ornamental beams and structural multistorey support
beams. The design and manufacture of these products is
capital intensive and requires large and fully equipped
facilities, often spanning hundreds of hectares. In
particular, operators seeking to produce beams, trusses
and culverts for the infrastructure market will require
substantial capital investment, higher than that required to
produce smaller scale products for building markets.
Prospective companies without significant financial
backing will be discouraged from attempting to undertake
such massive financial commitments, especially since the
break-even point may be prolonged.

Other barriers to entry include the ability to procure inputs
steadily and cost effectively. Incumbents often already
have an established relationship with upstream suppliers,
securing exclusive rights to cement or lime quarries.
Incumbents also often maintain established networks with
downstream markets, securing long-term supply
arrangements with key public and private construction
contractors. Contractors often prefer dealing with
companies with a long and proven reputation of meeting
tight delivery deadlines, making it difficult for new entrants
to break into the market. For this reason, new entrants
into the industry often enter smaller niche markets, such
as ornamental concrete products or are established in
upstream or downstream industries and seeking to
diversify vertically.

Barriers to Entry Checklist

Competition High  

Concentration Low  

Life Cycle Stage Mature  

Technology Change Low  

Regulation & Policy Heavy  

Industry Assistance Medium  

Industry
Globalization

Globalization in this industry is    Medium and the trend is Increasing

  The Precast Concrete Manufacturing industry in Canada is globalized to a moderate degree, as measured by trade levels
and company ownership. Exports account for over one-tenth of revenue and imports account for an estimated one-fifth of
domestic demand, a figure that has risen quickly in recent years. Precast imports from the United States, China and other
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countries are posing a growing competitive threat to the industry. Ownership patterns also testify to growing
globalization. While the largest operator is domestically owned, one large operator, Oldcastle Infrastructure Inc., is a
subsidiary of Dublin-based CRH PLC, and the majority of its operations consist of facilities in the United States.
IBISWorld expects industry globalization to remain moderate to high over the five years to 2020.
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Major Companies

Major Players Brooklin Concrete Products

Market Share: 9.1%

  For most of the past decade, the largest operator in the Canadian Precast Concrete Manufacturing industry was
Armtec Infrastructure Inc. (Armtec), which was headquartered in Concord, ON. The company was originally founded
in 1908 as Canada Ingot Iron, a small metal products manufacturer. In 2015, Armtec's assets were sold for an
undisclosed amount to Armtec Operating LP, which an affiliate of Brookfield Asset Management Inc. created for the
purpose of this acquisition. In 2017, Ironbridge Equity Partners Inc. acquired the assets of Armtec's precast
operations, which consisted of 150 employees across six manufacturing facilities. These operations were then split
into two companies, Power Concrete Solutions Ltd. (PCS) and Brooklin Concrete Products (BCP). PCS's operations
consisted of Armtec's Ottawa facility, while BCP maintains facilities in Brooklin, Huntsville, Newmarket and
Halliburton, all of which are in Ontario, primarily serving customers across the province and in Quebec. The original
Brooklin business dates back to 1952 and appears to have been acquired by Armtec in 2008.

The facilities manufacture a range of relevant industry products, including utility structures such as manholes and
transformer foundations, septic systems and specialty precast products such as parking curbs and storage products.
In addition, the company manufactures common hardscape products used in outdoor decks and patios such as
paving stones, patio slabs and steps and curbs.

Financial performance

BCP is privately held and does not release private data. The company has only existed in this operating structure
since mid-2017, so there is no estimate of its five-year performance. However, IBISWorld estimates that it will
generate $192.9 million in industry-relevant revenue in 2020. The company's operating profit is likely stronger than
the average player due to its strong brand name and its facilities are likely larger than the industry average, enabling
it to generate larger economies of scale.
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Brooklin Concrete Products (industry-relevant operations) - financial performance*

Year
Revenue

($m)
Growth

(% change)
Operating Profit

($m)
Growth

(% change)
2017 83.8 N/C 9.3 N/C
2018 211.6 152.5 28.3 204.3
2019 215.0 1.6 24.5 -13.4
2020 192.9 -10.3 -2.7 N/C

Source: IBISWorld
Note: *Estimates

Other Companies Beton Provincial Ltee

  Market Share: 1.4%
  Beton Provincial Ltee (Beton Provincial) is a manufacturer of ready-mixed and precast concrete based in Quebec.

The company was founded in 1960 and has since expanded rapidly by building and acquiring plants across the
country. Today, Beton Provincial has more than 100 locations, including six precast concrete megaplants. The
precast concrete megaplants design and produce pipes, manholes, vaulted culverts, precast walls and other
structures. It also primarily services the infrastructure market, including the water and utility sectors. The company's
revenue from precast concrete manufacturing is expected to reach $29.7 million in 2020.

CRH PLC

  Market Share: 1.1%
  CRH PLC (CRH) is a global building materials company based in Dublin. CRH employs more than 85,000 people at

3,600 operating locations and focuses on three closely related core businesses, which include primary materials,
building products and distribution. This vertically integrated chain enables the company to reduce costs, improve
supply chain efficiency and maintain high profitability.

In North America, CRH has more than 27,000 employees operating across most US states and five Canadian
provinces. Its building products segment is responsible for industry-specific revenue and manufacturing precast
concrete products, among other things. The precast business operates under the company's Oldcastle Infrastructure
Inc. subsidiary and it supplies a wide range of concrete products to the telecommunications, water and
transportation utilities sectors. This includes products for drainage. The company also provides prestressed plank
and structural elements to contractors in the construction and military markets. In 2020, IBISWorld expects the
company's industry-relevant revenue to reach $30.1 million.

Castle Precast Ltd.

  Market Share: 0.3%
  Based in Mississauga, ON, Castle Precast Ltd. (Castle Precast) manufactures custom precast concrete products for

customers in the Greater Toronto Area. Their products have both residential and commercial applications, most
commonly for decorative or ornamental uses. The company is certified by the Canadian Standards Association as
well. Castle Precast is private and does not release any financial information. However, IBISWorld estimates that the
company will generate $6.0 million in industry-relevant revenue in 2020.
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Operating Conditions

Capital
Intensity

The level of capital intensity is    Medium

  The Precast Concrete Manufacturing industry in Canada
exhibits moderate capital intensity. IBISWorld expects
operators to spend $0.13 on capital for every $1.00 spent
on labour in 2020. This average conceals significant
variations between operators. Small to midsize companies
that create basic moulded products such as monuments,
grave markers, decorative concrete and tiles rely heavily
on labour and are significantly less capital intensive than
those that produce culverts, beams, trusses and other
infrastructure products. IBISWorld expects capital intensity
to remain low over the five years to 2025.
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Technology &
Systems

Potential Disruptive Innovation: Factors Driving Threat of Change

Level Factor Disruptive
Effect

Description

Low Rate of
Innovation

Unlikely A ranked measure for the number of patents
assigned to an industry. A faster rate of new
patent additions to the industry increases the
likelihood of a disruptive innovation occurring.

Medium Innovation
Concentration

Potential A measure for the mix of patent classes
assigned to the industry. A greater
concentration of patents in one area increases
the likelihood of technological disruption of
incumbent operators.

Medium Ease of Entry Potential A qualitative measure of barriers to entry.
Fewer barriers to entry increases the
likelihood that new entrants can disrupt
incumbents by putting new technologies to
use.

Low Rate of Entry Unlikely Annualized growth in the number of
enterprises in the industry, ranked against all
other industries. A greater intensity of
companies entering an industry increases the
pool of potential disruptors.

Very High Market
Concentration

Very Likely A ranked measure of the largest core market
for the industry. Concentrated core markets
present a low-end market or new market entry
point for disruptive technologies to capture
market share.

  Low levels of innovation limit the threat to incumbent operators from new technologies disrupting their operations. However,
a low rate of growth in technology can also create exposure for incumbents as the trajectory of innovation in other markets
could lead to unforeseen competitive disadvantages.

Industry operators are exposed to a low rate of new entrants and a moderate level of entry barriers. This combination of
factors creates an environment where entry trends are not a key threat of disruption.

The major markets for this industry are highly concentrated, which implies that the market has a focus on key customer
segments. This presents an opportunity for strategic entrance into lower-end markets or unserved markets for innovations
to take on a disruptive trajectory.

The most relevant disruptive force in the Precast Concrete Manufacturing
industry in Canada is the effects of streamlined construction operations and
the rise of the fourth industrial revolution, also known as Industry 4.0.

The construction sector has benefited from the integration of virtual reality, artificial intelligence, drones and open-source
design to achieve manufacturing efficiency. In addition, Industry 4.0 uses the advantages of networks and business
intelligence, gathered from big data and the internet of things, to get real-time feedback on different business operations.
This results in manufacturers operating more efficient facilities to remain flexible to consumer demand.

The level of technology change is    Low

  Production methods in the Precast Concrete Manufacturing industry in
Canada are relatively stable and the technology involved generally
experiences little change.

Operators create a range of products, the majority of which are poured into standard precast moulds or placed between
standard prestressed bars. The main driver of product improvement is the need for meeting pressure, stress and fracture
resistance standards, especially for the prestressed products used in bridge and highway infrastructure in addition to in
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concrete slabs used in the foundations of high-rise buildings. However, this involves little change in core design and
production methods. In addition, there have been some advances in lean and eco-friendly production technologies, which
focus on the use of alternative fuel. This reduces exposure to volatile oil prices and lowers overall energy costs. However,
these are limited to the largest operators, which have the ability to invest in renewable energy sources. IBISWorld expects
technological change to remain limited over the five years to 2025.

Revenue
Volatility

The level of volatility is    High

  The Precast Concrete Manufacturing industry in Canada has exhibited high
revenue volatility over the five years to 2020.

Industry revenue is closely tied to the performance of downstream construction markets that use precast concrete products.
Nonresidential construction is particularly important, with precast products being used in public infrastructure projects such
as water systems, bridges and highways. While many of these are funded by the government, which helps to moderate
volatility to some extent, over the past five years nonresidential construction figures have been highly volatile, due in part to
swings in commodity prices. This cut into demand for construction from a variety of downstream industries related to
extraction markets. Further, when these industries performing poorly, they in turn cut tax dollars that would be paid to the
domestic government, which may have hindered infrastructure expenditure growth to some extent.

While the industry does participate in international trade, less than 10.0% of total revenue is generated through exports. As
a result, the strength of the domestic dollar relative to major trading partners is important, but given the nature of industry
products and expense involved in shipping long distances, trade issues are less important to industry volatility overall than
domestic demand.

Regulation &
Policy

The level of regulation is    Heavy and the trend is Steady

Manufacturers in the Precast Concrete Manufacturing industry in Canada
operate under heavy regulation, given the use of their products in
infrastructure, residential and commercial projects.

Products must withstand a minimum amount of pressure and stress and display fracture resistance. The production of
beams and trusses for bridges and highways is especially regulated since these support open-air transportation structures.

Other aspects of the production process are regulated, including load-bearing requirements for workers. These are set out
by Canada's Labour Program, which promotes occupational health and safety. Meanwhile, Environment and Climate
Change Canada oversee the disposal of wastewater at precast plants, especially since this water can contain toxic
materials, including sulphates, hydroxides, grease and chemical derivatives. Operators may comply with regulation by
pretreating the water, including reducing its acidity, before discharging it.

Provincial codes may also regulate the manner in which industrial runoff from the precast plant is controlled or disposed of.
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In conjunction with the Environment and Climate Change Canada, local municipalities set guidelines for the release of
wastewater and effluent discharge. Residues, if identified as hazardous, must be disposed of and transported offsite, per
Canada's Transportation of Dangerous Goods regulation.

Industry
Assistance

The level of industry assistance is    Medium and the trend is Steady

Manufacturers in the Precast Concrete Manufacturing industry in Canada
receive a moderate degree of assistance from the Canadian government in the
form of tariffs.

The majority of imported precast products are subject to a 5.0% tariff. Other articles of concrete are subject to a 6.5% tariff.
However, these do not apply to imports from the United States and other countries with preferential treaties with Canada.
Unfortunately for operators, a significant amount of precast concrete imports come from the United States, making them
exempt from taxes. IBISWorld expects industry assistance to remain moderate over the five years to 2025.

Additionally, the federal government has adopted several policies to help businesses nationwide in the wake of the
COVID-19 (coronavirus) pandemic, including the deferment of income taxes owed between March 18, 2020 and August 31,
2020. The Canada Emergency Wage Subsidy will also support up to 75.0% of an employee's wages, up to $847.00 weekly,
for employers that experienced a decrease in gross revenues of at least 15.0% in March and 30.0% in both April and May.
That program will be in place until August 29, 2020.



Precast Concrete Manufacturing in Canada September 2020

34 IBISWorld.com

Key Statistics
Industry Data

Year
Revenue

($m)
IVA

($m)
Establishments

(Units)
Enterprises

(Units)
Employment

(Units)
Exports

($m)
Imports

($m)
Wages

($m)

Domestic
Demand

($m)

Value of
nonresidential

construction
($b)

2011 2,046 749 428 353 6,821 61.4 186 376 2,170 164
2012 2,101 686 421 348 7,316 80.5 210 392 2,231 176
2013 2,299 634 459 379 6,658 77.3 237 395 2,458 184
2014 2,223 663 470 388 5,862 93.2 286 396 2,415 191
2015 2,155 640 481 397 6,919 135 361 409 2,381 173
2016 2,073 634 462 379 7,187 144 429 349 2,357 156
2017 1,937 692 461 378 7,398 150 453 431 2,239 159
2018 2,402 913 473 388 8,839 167 470 537 2,706 161
2019 2,395 859 470 386 8,889 166 437 539 2,666 161
2020 2,130 531 431 354 8,213 119 402 494 2,413 143
2021 2,223 769 436 357 8,509 124 421 513 2,520 149
2022 2,389 823 447 365 9,028 133 454 545 2,710 160
2023 2,493 859 452 368 9,361 138 475 566 2,830 167
2024 2,579 888 458 372 9,653 143 493 584 2,929 173
2025 2,660 916 463 376 9,939 147 510 602 3,023 179

Annual Change

Year
Revenue

(%)
IVA
(%)

Establishments
(%)

Enterprises
(%)

Employment
(%)

Exports
(%)

Imports
(%)

Wages
(%)

Domestic
Demand

(%)

Value of
nonresidential

construction
(%)

2011 1.93 5.75 -5.52 -6.12 3.78 -11.3 8.18 4.00 2.88 5.66
2012 2.71 -8.30 -1.64 -1.42 7.25 31.1 12.7 4.22 2.77 6.94
2013 9.42 -7.61 9.02 8.90 -9.00 -3.98 12.7 0.61 10.2 4.82
2014 -3.33 4.47 2.39 2.37 -12.0 20.6 20.7 0.40 -1.76 3.79
2015 -3.04 -3.49 2.34 2.31 18.0 44.3 26.2 3.23 -1.40 -9.48
2016 -3.84 -0.91 -3.96 -4.54 3.87 7.13 18.9 -14.7 -1.01 -9.94
2017 -6.56 9.15 -0.22 -0.27 2.93 4.37 5.57 23.6 -5.02 2.19
2018 24.0 32.1 2.60 2.64 19.5 10.9 3.93 24.4 20.8 0.93
2019 -0.30 -5.92 -0.64 -0.52 0.56 -0.36 -7.15 0.39 -1.48 -0.01
2020 -11.1 -38.2 -8.30 -8.30 -7.61 -28.2 -8.04 -8.30 -9.49 -11.1
2021 4.38 44.8 1.16 0.84 3.60 4.10 4.70 3.76 4.45 4.32
2022 7.43 7.01 2.52 2.24 6.09 7.08 7.89 6.35 7.53 7.30
2023 4.37 4.26 1.11 0.82 3.68 4.06 4.69 3.83 4.45 4.28
2024 3.42 3.40 1.32 1.08 3.11 3.17 3.74 3.17 3.49 3.58
2025 3.14 3.16 1.09 1.07 2.96 2.94 3.44 2.99 3.21 3.34

Key Ratios

Year
IVA/Revenue

(%)

Imports/
Demand

(%)

Exports/
Revenue

(%)

Revenue per
Employee

($'000)

Wages/
Revenue

(%)

Employees per
estab.
(Units) Average Wage  ($)

2011 36.6 8.58 3.00 300 18.4 15.9 55,168
2012 32.7 9.41 3.83 287 18.7 17.4 53,609
2013 27.6 9.62 3.36 345 17.2 14.5 59,267
2014 29.8 11.8 4.19 379 17.8 12.5 67,588
2015 29.7 15.1 6.24 312 19.0 14.4 59,113
2016 30.6 18.2 6.95 288 16.8 15.6 48,574
2017 35.7 20.2 7.77 262 22.3 16.0 58,313
2018 38.0 17.4 6.94 272 22.3 18.7 60,720
2019 35.9 16.4 6.94 269 22.5 18.9 60,614
2020 24.9 16.7 5.60 259 23.2 19.1 60,161
2021 34.6 16.7 5.59 261 23.1 19.5 60,254
2022 34.5 16.7 5.57 265 22.8 20.2 60,401
2023 34.4 16.8 5.55 266 22.7 20.7 60,485
2024 34.4 16.8 5.54 267 22.7 21.1 60,520
2025 34.4 16.9 5.53 268 22.6 21.5 60,539

Figures are inflation adjusted to 2020
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Additional Resources
Additional
Resources

Canadian Precast Prestressed Concrete Institute
http://www.cpci.ca

Concrete Precasters Association of Ontario
http://www.cpaontario.com

Rediscover Concrete
http://www.rediscoverconcrete.ca

Statistics Canada
http://www.statcan.gc.ca

Industry Jargon CONCRETE BEAM
A long piece of concrete spanning an open part of a building structure, such as a bridge.

CONCRETE CULVERTS
A precast concrete conduit for enclosing a flowing body of water. Used for road crossings, irrigation and drainage.

CONCRETE TRUSSES
A structure comprising several triangular units used to support building structures such as bridges.

PRECAST CONCRETE
Concrete shapes that have been cast in a reusable mould.

PRESTRESSED CONCRETE
Concrete shapes that have been manufactured between steel reinforcement bars.

Glossary BARRIERS TO ENTRY
High barriers to entry mean that new companies struggle to enter an industry, while low barriers mean it is easy for
new companies to enter an industry.

CAPITAL INTENSITY
Compares the amount of money spent on capital (plant, machinery and equipment) with that spent on labour.
IBISWorld uses the ratio of depreciation to wages as a proxy for capital intensity. High capital intensity is more than
$0.333 of capital to $1 of labour; medium is $0.125 to $0.333 of capital to $1 of labour; low is less than $0.125 of
capital for every $1 of labour.

CONSTANT PRICES
The dollar figures in the Key Statistics table, including forecasts, are adjusted for inflation using the current year (i.e.
year published) as the base year. This removes the impact of changes in the purchasing power of the dollar, leaving
only the "real" growth or decline in industry metrics. The inflation adjustments in IBISWorld’s reports are made using
Statistics Canada's implicit GDP price deflator.

DOMESTIC DEMAND
Spending on industry goods and services within Canada, regardless of their country of origin. It is derived by adding
imports to industry revenue, and then subtracting exports.

EMPLOYMENT
The number of permanent, part-time, temporary and casual employees, working proprietors, partners, managers
and executives within the industry.

ENTERPRISE
A division that is separately managed and keeps management accounts. Each enterprise consists of one or more
establishments that are under common ownership or control.

ESTABLISHMENT
The smallest type of accounting unit within an enterprise, an establishment is a single physical location where
business is conducted or where services or industrial operations are performed. Multiple establishments under
common control make up an enterprise.

EXPORTS
Total value of industry goods and services sold by Canadian companies to customers abroad.

IMPORTS
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Total value of industry goods and services brought in from foreign countries to be sold in Canada.

INDUSTRY CONCENTRATION
An indicator of the dominance of the top four players in an industry. Concentration is considered high if the top
players account for more than 70% of industry revenue. Medium is 40% to 70% of industry revenue. Low is less
than 40%.

INDUSTRY REVENUE
The total sales of industry goods and services (exclusive of excise and sales tax); subsidies on production; all other
operating income from outside the firm (such as commission income, repair and service income, and rent, leasing
and hiring income); and capital work done by rental or lease. Receipts from interest royalties, dividends and the sale
of fixed tangible assets are excluded.

INDUSTRY VALUE ADDED
The market value of goods and services produced by the industry minus the cost of goods and services used in
production. IVA is also described as the industry's contribution to GDP, or profit plus wages and depreciation.

INTERNATIONAL TRADE
The level of international trade is determined by ratios of exports to revenue and imports to domestic demand. For
exports/revenue: low is less than 5%; medium is 5% to 20%; and high is more than 20%. Imports/domestic demand:
low is less than 5%; medium is 5% to 35%; and high is more than 35%.

LIFE CYCLE
All industries go through periods of growth, maturity and decline. IBISWorld determines an industry's life cycle by
considering its growth rate (measured by IVA) compared with GDP; the growth rate of the number of establishments;
the amount of change the industry's products are undergoing; the rate of technological change; and the level of
customer acceptance of industry products and services.

NONEMPLOYING ESTABLISHMENT
Businesses with no paid employment or payroll, also known as nonemployers. These are mostly set up by self-
employed individuals.

PROFIT
IBISWorld uses earnings before interest and tax (EBIT) as an indicator of a company’s profitability. It is calculated as
revenue minus expenses, excluding interest and tax.

REGIONS
Prairies | AB, SK, MB
Atlantic | NB, NS, PE, NL
Territories | YT, NT, NU

VOLATILITY
The level of volatility is determined by averaging the absolute change in revenue in each of the past five years.
Volatility levels: very high is more than ±20%; high volatility is ±10% to ±20%; moderate volatility is ±3% to ±10%;
and low volatility is less than ±3%.

WAGES
The gross total wages and salaries of all employees in the industry.



IBISWorld helps you find the industry
information you need – fast.

With our trusted research covering thousands of global industries, you’ll get a quick and intelligent
overview of any industry so you can get up to speed in minutes. In every report, you’ll find
actionable insights, comprehensive data and in-depth analysis to help you make smarter, faster
business decisions. If you’re not yet a member of IBISWorld, contact us at 1-800-330-3772 or
info@ibisworld.com to learn more.
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with regard to the completeness or accuracy of the data or information contained herein, and it accepts no
responsibility and disclaims all liability (save for liability which cannot be lawfully disclaimed) for loss or damage
whatsoever suffered or incurred by any other person resulting from the use of, or reliance upon, the data or
information contained herein. Copyright in this publication is owned by IBISWorld Inc. The publication is sold on
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